


New Products At Cincinnati Conference 


New England Fatliquoring Symposium: 


Mineral Oils — Koppenhoefer 
Prepared Fatliquors — Norton 
Sulfated Oils — Ford 


Newer Emulsifiers — Retzsch 
Shoe Producers Called On Wage-Hour Violations 


Ben Gold Commie Trial Opens 


Expert Skater Makes Skating Shoes 





For nearly half a century now, shoe manufacturers everywhere 
have come to Beckwith with their hard-to-solve box toe prob- 
lems and Beckwith has engineered the correct answers. 
Beckwith has over 70 types and weights of conformable soft, 
flexible and rigid box toe materials in thermoplastics, pyroxy- 
lins, and rubber-filled felts and flannels. ‘Beckwith’? means 
moulded steel safety box toes; industrial felt making, plastics 
fabrication, box toe heating equipment, and products for the 
ethical medical profession. 


OUR NEWEST LINE 


WHITE FELT BASE WHITE FLANNEL BASE WHITE LAMINATE GREY FLANNEL BASE GREY FELT BASE GREY FELT BASE 
Women's & Juveniles Women's & Juveniles Juveniles Women's & Juveniles Women's & Juveniles Men's 


hitb 


BO xX TOES 


Beckwith Manufacturing Company, Dover, N.H., its subsidiaries and agents: Arden-Rayshine Co. & Castex 
Laboratories, Inc., Watertown, Mass., Beckwith Mfg. Co. of Wisconsin, (Milwaukee); Beckwith Box Toe, Ltd., 
Sherbrooke P. Q., Canada, Victory Plastics Co., Hudson, Mass., Felt Process Company, Boston, Mass., Safety Box 
Toe Company, Boston, Mass. Agents: Wright-Guhman Company, St. Louis, Missouri, The Geo. A. Springmeier 
Co., Cincinnati, Ohio, Factory Supplies, Inc., Milwaukee, Wisconsin. 





The seeret 
behind this 


shoe’s popularity. Se 


Slender, flattering lines would help make this shell pump an instant hit 
with shoppers. But an even more important reason for continuing sales 
success would be “Flex-ilience” . . . added by Armstrong’s Cushion 
Cork®, “Flex-ilience” is an exclusive blend of flexibility and resilience— 
the two comfort qualities wanted most in a shoe! 

Cushion Cork is a premium-quality material made of sponged rubber 
and springy cork particles. This combination provides “Flex-ilience” 
whether you use Cushion Cork in an insole strip, as a filler, a platform 
or an insert. And Cushion Cork is exceptionally durable—it remains 
flexible and resilient even after months of day-in, day-out wear. 

Try Cushion Cork in one of your lines. You'll find its “Flex-ilience” 
can boost the popularity of your shoes, too. For samples, see 
your Armstrong representative or write Armstrong Cork Com ® 


pany, Shoe Products Dept., 6302 Drury Ave., Lancaster, Pa, 


ONE WAY CUSHION CORK 
1S USED TO ADD 
‘‘PLEX-ILIENCE”’ 


Armstrong's Cushion Cork is 
used as an insole strip in this 
shoe. It forms a flexible, re 
silient cushion which supports 
the foot perfectly makes a 
restful, comfortable shoe, 


ARMSTRONG’S CUSHION CORK 
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Ligganw +O THATS! 


Filly fashions. A new nylon plastic 
shoe has been invented for horses 
The ghtweight shoe is said to ir 
crease the horse's speed by nearly a 
full second. They recently tried it on 
a |7-to-| shot in New Orleans, and 
the horse won in a breeze. The shoe 


weighs only one ounce. 


Footlight glamour. A recent footwear 
fashion snow in Paris, France, tea 
tured 4 pair of women's sport shoe 
with tiny light bulbs set in each flap. 
Power is furnished by tiny batteries 
hidden in the sole. Designer D. Coore 
won t say exactly what purpose the 
lights serve although some womer 
feel they might prove useful for walk 
ing on dark streets. 


Lincoln size. World-famed customers, 
Eaves Costume Co. of New York, re 
cently ran into a ‘big’ problem in 
outfitting a showing of ‘The Thinking 
Heart," a story of Abraham Lincoln’: 
life, for the Craft Television Theater. 
When Actor Andy Duggan arrived 
fora fitting, they found his feet were 
fully as large as “Ole Abe's” in real 


life. Result was Eaves had to make ut 


7) special pair of boots for Duggan. 


No cause for alarm. Incorporat on 
of new businesses in 1953 were ur 


10 percent over previous year. Totals 
were 102,000 against 92,000. Simi- 
arly, proportion of failures to new 
businesses in ‘53 was 8.6 percent 
against 8.2 percent in ‘52. Not much 
n this picture for the 


g vomsters to gloat over. 


recession 


Ventilated boots. A new design for 
ventilated boots to help excitable 
hunters keep their feet cool has been 
patented by S. E. Wright of Green- 
field, Ind. Ventilation is provided 
from a hollow chamber in the heel 
connected by tubes both to the in- 
terior and outside of the boot. Aijr 
in the chamber is forced into the boot 
when the wearer's weight is set on 
the heel. When the weight is lifted, 
fresh air is sucked into the chamber. 


c 


Tight from tight shoes. In Somerville, 
Mass., a man was recently arrested on 
charges of intoxication. He claimed 
he wasn't drunk at all—that it was 
high tight new shoes that caused him 
to stagger. The judge was about to 
reasonable, 
when he happened to glance at the 
man's record, which showed 15 
previous arrests on the same charges. 


accept the excuse as 


The judge slapped on a fine and con 


cluded: ''Next time, make sure you ve 
got on your drinking shoes. 


Fortune in footwear, When Armando 
Lumantes, a chief steward, got off 
his ship in San Francisco, dock police 
noted that with each step a white 
cloud shot out from the top of his 
shoes. They grabbed Armando, and 
sure enough found that smuggled 
inside each of his shoes was a rubber 
bag filled with heroin — $550,000 
worth of it. 


Repeat customer. A man walked into 
the Miles Shoe Store, Newark, N. J. 
and tried on a pair of shoes that had 
caught his eye in the window. Said 
he didn't have the cash with him to 
make the purchase, but would be 
back shortly. A few minutes later he 
returned—gun in hand. He took $219 
from the cash till, and $60 from the 
clerk—and walked out with the new 
shoes to boot. 


Still the biggest. The U. S. is still able 
to keep its boast about having the 
biggest or mostest. Its national debt 
is $266 billions, compared with $66 
billions for the United Kingdom, $50 
billions for Russia, $17 billions for 
Canada, and $10 billions for France 
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EDITORIAL 


One Outstanding Fact Found 
In Successful Shoe Selling: 
Money Ain*’t The Root Of All 


Price Gets The Spotlight Only Because The 
Many Other Virtues Of Shoes Are Kept In The Dark 


Tome are few consumer items of 
which the public is more price-con- 
scious than shoes. This is an old 
and sorry bed of thorns. But shoe 
business itself long ago made this 
kind of bed, and has since slept un- 
comfortably on it. 

Now, obviously, no business can 
exist without placing a price on the 
product it sells. Price is basic to any 
kind of buying or selling. But when 
price becomes the core of the prod- 
uct’s value in the public mind, some- 
thing’s probably wrong with the sell- 
ing and merchandising behind that 
product. 

It appears that shoe business has 
put so much of its energy behind 
“pricing” the product for public con- 
sumption that it hasn’t had time to 
sell the many virtues of the product. 
This applies to both the manufactur- 
ing and retail levels, but particularly 
at retail. 

Now, if this basic theme were 
fundamentally wrong—-the theme 
that price is not the main feature in 
mass-merchandising a product 
then it should prove equally wrong 
in all industries. So, to illustrate, 
we'd like to apply it to a few. 


Take cars, for instance, or tele- 
vision sets. Certainly these fall into 
price ranges. Certainly price is an 
important feature. But price is not 
the principal feature that is merchan- 
dised. Performance gets the major 
role. And performance is presented 
in a variety of appealing ways. 

Then there’s design, another im- 
portant feature rating before price. 

These two factors—how the prod- 
uct performs and its eye-appeal fea- 
tures are two potent forces of 
attraction rating above price. We are 
speaking now of regular stock items, 
and not those featured on special 
bargain sales where the main point 
of attraction is always price. 
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The entire field of household ap- 
pliances, for example, stresses its mer- 
chandising in terms of performance 
and design appeals. 


Just recently the liquor indus- 
try has applied the theme. While in 
this particular item we'll disregard 
“performance” value, look what’s hap- 
pened to design. The new “decanter” 
packaging is reported to have given 
a spectacular boost to liquor sales 
people attracted by the package 
almost as much as by the contents. 

Analysis of products 
corroborates the same theme: per- 
formance and design superseding 
price as a consumer attraction. We 


countless 


see it graphically in shoes. For in- 
stance, the recent “shoe survey” con- 
ducted among nurses by the Amer 
ican Nursing Journal. Price was 
found to be of much smaller im- 
portance than performance values. 
We find a similar report made in a 
Parents’ Magazine study among 
mothers not long ago, in which price 
of children’s shoes rated substantially 
behind other desired features. A 
variety of other consumer footwear 
studies have brought home the same 
results. 

Yet shoe business continues to use 
price as the bait. As one shoe sales 
manager said recently, “When it 
comes to interesting the public, it’s 
the taste of the fish that determines 
the bait, and not the taste of the 
fisherman.” 

If consumer shoe surveys are right, 
then the above comment seems to hit 
the target. If shoe business plugs 
price as the principal feature, and 
believes that it’s the best bait, then 
perhaps that’s the belief of the fisher- 
man rather than the fish. 

Maybe we ought to take a good 
second look at the product we sell. 
Maybe, like a long-married husband 
who’s grown to take his wife for 
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granted, we've lost sight of the many 
virtues of the product we live with. 
Well, let’s take a good look at some 
of the “lost” virtues. 

First, it can be stated flatly that 
there is no single article of apparel 
of which so much is demanded than 
in footwear. First, like most items 
of apparel, design or fashion rates 
high. Quality of material of work 


manship, aupain as in apparel, Is 


another point of attraction 

But from here on shoes take on 
some distinctive requirements, No 
other article of apparel must deliver 
the comfort value required of foot 
wear. No other article of apparel 80 
involves the health factor. No other 
apparel item must be so exacting in 
its fitting requirements. No other 
item is required to be so protective 
against cold or heat or grime and 
No article of apparel 


is comprised of such a miscellaneous 


dampness, ete. 


combination of materials and individ 
ual components which must be fabri 
cated to give the most exacting team 
work of performance, 

In fact. 
more than a mere article of apparel. 


a shoe is something fat 


A shoe is a combination of so many 
things to the wearer—-an article of 
comlort, protection, appearance, 
fashion, health, wear, prestige, ete. 

Yet, ironically, all 
considered of such importance by the 


these things 


consumer are so frequently delegated 
to secondary roles by the retailer, in 
favor of “price appeal,” This doesn’t 
jibe with consumer wants or with 


modern merchandising. 


Price, needless to say, is always 
important. Price may be considered 
virtually the whole story in low-end 
or bargain-sale footwear, as with any 
kind of merchandise. But 
doesn't rate anywhere near first place 


price 


in regular footwear. 

It’s like asking a thousand people, 
‘Which is the greatest virtue?” Each 
individual will have his own. selec 
tion: love, charity, chastity, goodness, 
generosity, faith, hope, kindness, ete, 
There will be no agreement on any 
single virtue as rating first place. 

Yet in shoe business we seemed to 
have settled on price as the prime 
“virtue” in terms of customer appeal, 
It isn’t. We've 
prima donna role for so long that 
we ve lost touch with the other voices 
virtue that could well 


simply given it the 


of product 
prove to have more appeal to the 
listening and buying yublie. 

: ~ | 


Reprints at nominal costs: Up to 100, 10¢ 
each: 200-500, Se each: 1000-3000, 2 yc each; 
5000 or over, 1c each 
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Leather Show may lack usual zest — but business is due for 


pick-up. . . . Rumor market has Cincinnati shoe manufacturer 


on the move — also West Coast opening. . . . New four- 


minute tanning machine has industry in dither. 


a State of industry perplexes as first 
1954 Leather Show approaches, Both tanners and 
shoe manufacturers do not seem too interested even though 
Show normally kicks off new leather season, puts the fin 


ishing touches on old, 


Main reason for lack of enthusiasm stems from 
leather sales doldrums. Tanners have found the going 
sluggish since last fall. So have shoe manufacturers al 
though plenty of shoes have moved at retail level. Good 
indication of what has been happening in industry—or 
rather, not happening, is fact leather prices and conse- 
quently, shoe prices, have shown no significant change from 


last fall 


Still another damper on Show is current “unde- 
cided” state of U.S. economy. The experts have been 
forecasting all around the fact that nation is undergoing 
mild slower business period——perhaps a recession but more 
likely an “adjustment.” What happens next is anyone's 
guess but none but the deep-dyed pessimists look for a real 
depression 


Of course, Leather Show is rarely a real buying 
show and this one should prove no exception. 
However, approach of spring and with it Easter may give 
shoe industry the stimulus it needs. Thus, even if show 
brings forth little actual sales activity, both tanners and 
shoe manufacturers should still reserve judgment on what's 
ahead, Everything points to a 1954 at least the equal and 
very probably better than 1953 


One thing appears certain. This year should prove 
one of the leather and shoe industry's most active, promo- 
tionwise. Tanners and shoemen fully realize that they must 
go all-out after their share of business. If industry remains 
on its haunches this year, it will take a long time recovering 


a“ P 
Az Latest on the rumor market. Krippen- 


dorf-Dittman Co., long-time maker of women's shoes 
("Foot-Rest’), is considering a move from Cincinnati to 
a small town. Actually, the move is contemplated by ofh- 
cials of Illinois Wesleyan University which recently pur 
chased the company. Aim is to get Krippendorf away from 
downtown Cincinnati into less crowded area, possibly 
suburban Cincinnati or nearby small town 
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Krippendorf now employs about 350 workers at 
its seven-story Cincinnati plant. Illinois Wesleyan, 
which purchased company as an investment, apparently 
wants room for expansion. Move may materialize next 
month. 


Other rumor has big-lime shoe firm opening three 
new plants plus tannery on West Coast, possibly 
Los Angeles, This one has no official basis but is reported 
by trade sources along with Bulletin of National Hide 
Association. Another possibility for tannery construction 
is Omaha, Neb., where Chamber of Commerce reports area 
has been zoned out for this purpose. End result may see 
more of industry setting up on or near West Coast. 


ot . 

Report by Dr. A, E, Ushakoff, president 
of Secotan, Inc. that revolutionary tanning machine, 
claimed to process leather in four minutes rather than 
weeks or months, is en route to Eagle Ottawa Leather Co. 
in Grand Haven, Mich., has tanners on tenterhooks. New 
machine, capable of producing largest size hides, will be 
ready for first runs shortly (see L&S, Feb. 20). 


Not too many details available as yet. For example, 
cost of machine still undecided. This will require further 
study of actual operational and production costs. Actual 
production details also a mystery as are chemicals used 
although Dr. Ushakoff says leather may be colored during 
tanning process rather than afterwards. 


Here are known facts: Machine is 12’ wide, 6’ high, 
25’ long, can turn out approximately 1,000 large hides per 
day equal to 20,000 square feet of leather. Operation re- 
quires only four workers as opposed to usual 12 to 15. 
Actual operation begins at equivalent of pickling stage, 
skips all interim processes between pickling and finishing. 
Hides go directly to finishing room after processing through 
Secotan machine—all of which means tremendous savings 
in time, equipment, labor and costs. 


ae Suppliers of tanning extracts should be 
interested in new device developed to peel bark from trees 
and prepare wood for pulp. Device quickly cuts three inch 
strip of bark around base of tree. Toxic chemical next 
applied to bare wood, kills tree, which is harvested, re- 
maining bark removed easily. Tanning industry still uses 
plenty of domestic hemlock and chestnut extract. 
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Testing 
Brine Strength 
through 

the Ages... 


or 


-ggom LOTUS 
40 LIXATE 


Topay, brine is a precision ingredient with hundreds 
of exacting uses in industry. Its strength must be 
accurate, controlled, and constant. 

A simple Lixator installation solves this age-old 
problem — makes uniform brine automatically, 

It cuts handling and labor costs—delivers a steady 
flow of pure, 100% saturated brine to any point in 
your plant at the twist of a valve. You use STERLING 
ROCK SALT — and gravity does all the work. Auto- 
matically. Instantly. 

The LIXATE Process is adaptable to your partic- 
ular requirements. Write, and our representative will 
show you how. No cost, no obligation. 








INTERNATIONAL SALT COMPANY, INC. 
INDUSTRIAL DIVISION—SCRANTON 2, PA. 
SALES OFFICES: 


Atlanta, Ga. ¢ Chicago, Ill. ¢ New Orleans, La. ¢ Baltimore, Md. 

Boston, Mass. « St. Louis, Mo. « Newark, N. J. ¢ Buffalo, N. Y. 

New York, N. Y. ¢ Cincinnati, O. ¢ Cleveland, O. ¢ Philadelphia, Pa. 
Pittsburgh, Pa. ¢ Richmond, Va 


ENGINEERING OFFICES: 


J J * 
Atlanta, Ga. © Chicago, Ill. © Buffalo, N. Y (not needed with Lixate Brine) 
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Coated Colastic 


the quality hard box for unlined shoes 








ve . 
Coated on one side to prevent sticking to the last, 





hi ial ‘‘Celastic’’ brings better toe craftsmanship to ; 
Soamennt ns aioe shoes. Reproduces and maintains lines o 
wag soe me i Provides smooth, clean, toe interior an 
pier hen bond at tip line. 
Shoes 


Call or write your United Branch Office for 
a demonstration. 





Uncoated side adheres firmly to 
flesh side of upper, 





ne 









Coated on foot side — does not 


Stick to last, 





UNITED SHOE 
MACHINERY 
CORPORATION 


ON, MASSACHUSETTS 













Corporation 
istered trade-mark of the Celastic 

, a ei 

*"Celastic” isa re 
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NEW PRODUCTS SHOWN AT FMC 


700 Delegates To Cincinnati Conference 
Show Intent Interest In New Products 


Exhibitors Call Factory Conference ‘Best Ever; 


Top-Level Factory Executives Place Good Orders 


Velvet Gore 
A velvet-like gore comes in any 
width, one-half to three inches, It 
is a nylon-flocked surface that gives 
the appearance and feel of velvet, and 
thus has a high wear-resistance value. 
It comes in a_ wide range of colors, 
can be washed easily. The goring 
has a double corded edge. There are 
numerous applications for this new 
gore, such as for banded shoes, or 
side gore, or straps and slingbacks, or 
various vamp arrangements or treat- 
ments. 
Source: Moore Fabrics, Washing- 
ton St., Pawtucket, R. I. 


New Last 
Claimed to be an ideal last for re- 
lasting, this “Speed-E-Slip” is de- 
signed for sliplasted shoes. It contains 
a strong carbon steel link ample to 
sustain pressures from sole laying, 


ey, 


leveling, toe lasting, heel lasting, and 
heel nailing machines. Shoes are re- 
moved, not pulled, from this new last 
without breaking back 
stretching the quarter. No special 
heel top trimming is required. It can 
be used with heel nailers without 
special fixtures, as all wood possible 
is left intact in the heel portion of 
the last. A relasting operation is thus 
eliminated. 

Source: Multiflex Last Link, Inc., 
25 Auburn St., Saugus, Mass. 


seams or 


Clicking Pad 
A new clicking pad has an enor- 
mously high resistance to scarring, 
denting or marking. It is made of a 
resinous compound of terrific density. 
There is no shrinkage or expansion 
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or softening under humidity or tem- 
perature changes. Its maker claims 
that the new pad gives a much better 
cut than regular pads or blocks. 
Source: Parco DRD, Pawling Rub 


ber Corps., Pawling, N. Y. 
Rubber Heel 


Called “Extra Soft” heel, it’s made 
of a special rubber originally going 
to the repair trade, now being intro 
duced for the first time to shoe manu- 
facturers. It’s twice as soft as an or- 
dinary rubber heel, is lighter weight 
and longer wearing. It has a wood 
core. This new heel is attached with 
nails, yet the nails aren’t visible. The 
rubber tends to close over the holes 
when the nailer is withdrawn. The 
wood core is waterproof, won't rot 
with moisture. The heel is non-skid 
on any polished surface. The heel 
weighs one-third less than a regular 
rubber heel of same size. And the 
heel has no plug. 

Source: Shoe Products Div., B. F. 
Goodrich Co... 500 So. Main St.. 
Akron, Ohio. 


Soft Box Toe 

This is a unique box toe material 
known as Vitasted which, when used 
with a special cement called Stedset 
(made by the same manufacturer). 
converts itself—-within the shoe and 
without additional operations of any 
kind—into a soft box toe of perma- 
nent resilience for use in juvenile 
shoes. 

The curing accelerators are con- 
tained in the cement which, upon 
application to the toe, migrate into 
the rubber and start it on its two- 
week road to full vulcanization. Shoes 
can be safely shipped in three days. 
This rubber soft box toe adheres and 
cures at the same time, instead of 
only adhering. 

The rubber saturants used in most 
soft box toes only mildly vuleanize 
the rubber. These partially-cured 
soft box toes, says this manufacturer, 
give general satisfaction except for 
one point: they are often difficult to 
keep to their original shape with wear. 
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With this new material and cement, 
however, a product results which has 
all the favorable features of present 
soft box toes, but in addition gives a 
condition of limpness and conforma 
bility at bedlasting, and thereafter 
converts itself from soft pliability to 
a permanently vital liveliness. This 
is accomplished through use of mi 
gratory ultra-accelerator vulcanizers 
which cause rubber to cure at room 
temperature. The result is a soft box 
toe with excellent shape retention and 
permanent “bounce.” 

Patents on the toe and its method 
of use have been filed in the U.S 
Canada and the United Kingdom, in 
the names of Ray Harrison and Rus 
sell Edwards, co-inventors. 

Other dual purpose shor parts em 
ploying the same self-vuleanizing 
prin iple have been develope d by this 
ompany. One is an imitation split 
quarter lining that isn’t flocked, and 
is made on a sateen base to which the 
self-curing box toe material is com 


Applied to 


juvenile footwear, it serves as both a 


bined on its reverse side. 


quarter lining, and at the same time 
converts into backpart that simulates 
a conventional soft counter— yet with 
out there being any counter at all in 
the shoe, 

These materials will be 
about the middle of April 

Source: Stedfast Rubber Co., 34 


Mattapan, 


ay ailable 


Topalian he Boston, 


Mass. 


Three-Step Skiver 
Called the SAS 3-Step Skiver, this 
eliminates guesswork = in 
It can be set for any three 


Phen each searf can 


rae hine 
skiving. 
different scarfs, 
be maintained to give perfect unl 


It can be 


applied to any part that needs skiving 


formity on all three edges 


and can be used on one or two or 


three scarfs, as desired. It’s adapt 


three scarfs, as desired 





able to all materials—leather, fabric, 
rubber, synthetics. 

One advantage is that it eliminates 
spoilage, saves back-shoe work. An- 
other advantage is that once the fore- 
man or skilled operator sets the ma- 
chine, any unskilled operator can op- 
erate the machine because the ma- 
chine has a guide to maintain pre- 
cision of direction of work fed 
through. Also, there’s saving in time 
because no resetting is required after 
the original saving is done. The 
machine can do curved or straight 
work, and is adjustable to the thick- 
ness of material plus the angle or 
bevel of the skive desired. 

Source: Manufacturing Supplies 
Co., 730 No, 18th St., St. Louis. 


Polyethelene Midsole 


Gives a much thinner midsole but 
with greater strength. For example, 
the polyethelene midsole in a 2'% iron 
size is claimed to give the strength 
of a 5 iron midsole in rubber or a 
4 iron in leather. The new midsole is 
very lightweight, is waterproof, and 
completely unbreakable. It lends ex- 
treme flexibility to the shoe bottom 
and gives a‘ 
in walking. 


‘springiness” to the shoe 
It floats on water, and 


extreme cold or heat won't affect it. 
The cost is between that of leather 
and paper. However, presently it can 


be used only on a stitched shoe, but 
cements are being tested for appli- 
cation of the midsole by the cement 
process, The midsole comes in a full 
range of colors so that the outsole 
and/or welt can be matched. 

Source: The Law rence Process Co.., 
Inc., 360 Merrimack St., Lawrence, 
Mass. 


Slipper Outsole 


Called “Soft-Cel,” this is a new 
outsole for slippers, scuffs and indoor 
footwear. It is a cushion-type sole 
differing somewhat from ordinary 
soles of this type in that it consists of 
larger cells that are closed, This gives 
more “body” to the sole without sac- 
rifice of cushion effect. It comes in 
any thickness desired, and in various 
colors. The sole is very light in 
weight. 

Source: American Biltrite Rubber 
Co., Chelsea, Mass. 


Plastic Welting 


A new plastic welting with a pebble 
grain having a natural suede finish. 
This eliminates any “plastic look” to 
the welting and gives it a natural dull- 
lustre finish simulating 
leather. In comes in a full range of 


closely 
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colors. It is highly receptive to fine 
edge staining and stitch separating. 

Source: Wright Batchelder Corp., 
10 High St., Boston. 


Staple Side Leather 


This machine gives a powerful pull, 
attaches with staples rather than with 
cement. The continuous pull mecha- 
nism of the Kambourian lasting ma- 
chines has been combined with staple 
fastening machine is 
where the regular Kambourian ce- 
ment lasting isn’t practical. The con- 
tinuous pull maintains a steady up- 
ward draw, thus giving a neat, uni- 
form job. This continuous pull per- 
mits a very close conformity of insole 
against the bottom of the last so that 
the true shape of the last is trans- 
formed to the shoe. The machine 
must be used on a metal bottom last. 
The machine reduces need for 
skilled operators, and a shorter in- 
struction time is required because of 
the “self-feeding’” mechanism. This 
is an experimental machine. 

Source: International Shoe Ma- 
chinery Corp., 292 Main St., Cam- 
bridge 42, Mass. 


means. The 


New Counter 


Called “Sofline’” Counter, this is a 
new fibre and patented counter pro- 
cessed so as to make a mellow top- 
line when in a shoe. It provides a 
flexible backpart to the shoe, follow- 
ing the trend of demand toward 
softer, lighter, more flexible footwear. 
The result is excellent conformity 
and comfort around the heel of the 


Combining Conveyor 

This new Amco Combining Con- 
veyor is designed to combine cut 
pieces of leather with backing cloth 
suitably pre-prepared with adhesive. 
The leather and backing cloth are 
placed at the end of the conveyor. 
Then they pass under a_thermo- 
statically controlled heating shoe, and 
combined by means of pressure from 
a rubber-covered roller. The heating 
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foot. Also, in lasting, there can now 
be a better conformity of counter or 
quarter to the shape of the last. The 
price is about one cent above the 
price of regular counters. 

Source: Proctor Counter Co., 2117 
Hanley Industrial Court, St. Louis 


17, Mo. 


Sponge Innersole 

This is a new sponge of Vinafoam 
shoe cushioning for men’s and wom- 
en’s welt shoes. It applies the new 
Prime Process welting on this new 
innersole for welt shoes. It is very 
light in weight. The insole and cush- 
ioning come as one complete, inte- 
grated unit, with the sponge or Vina- 
foam being part of the innersole from 
just back of the toes to just forward 
of the shank. The end product pro- 
vides a high degree of comfort and 
flexibility to the shoe in walking. 


Miniature Stapler 
The smooth crown of the staple is 
placed on the inside of the shoe. It 
is designed for use on juvenile and 
women’s shoes. The 25/32-inch 
stapling arm is the smallest of its 
kind. There is also a three-way “D” 
type anvil. The machine can be used 
to attach bows and other small decor- 
ative items almost anywhere on the 
shoe. The stapler comes either foot- 
powered or motor-powered. 
Source: Acme Staple Co., 1643 
Haddon Ave., Camden 3, N. J. 


Hydraulic Clicking Press 
This is known as the Sandt Model 
ST 104 Electro-Hydraulic Clicking 


shoe and roller are adjustable. The 
speed of the belt is also adjustable. 
The machine gives a fast, clean and 
accurate job. Two operators can 
work the machine at the same time. 
feeding work into it, and thus step- 
ping up production. 

Safety Table 
Avenue, New 


Source; American 
Co., Ine.. 224 Fifth 
Y ork, N, y ° 
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Press. It has an adjustable stroke 
from one-half to 2° 
chanical clicker strokes are only up 
to 1 inch), and a cutting press of 25 
pounds. The cutting arm is 18 inches 
wide, and the machine has a built-in 
3 hp. motor. The machine works with 
double action and increases cutting 
power while cutting. Cutting of a 
single layer of upper leather, or a 
two-inch-high pile of fabrics or nylon 
mesh, or 2'%-inch-high rubber sheet- 
ing, can be done without change of 
adjustment, and the cutting impres- 
sion on the cutting block or pad will 
always be uniform. 

There are built-in safety features 
to comply with the high stroke of the 
machine. The cutting movement of 
the arm can be stopped in any posi- 
tion. The machine can be kept in a 
down position if a dwelling effect is 
desired. This machine is being sold 
on an outright basis, with two 
months delivery time, F.O.B. New 
York. 

Source: Atlas Shoe & Sewing Ma- 
chine Co., 69 Beekman St., New York 
38, N. Y. 


inches (me- 


New Lariat Stitch 


Last year this company introduced 
a new “Lariat” decorative stitch. It 
now has a fresh version known as the 
“perforated lariat stitch” to simulate 


perforations on stripping or shoes, 
which is highly attractive and claimed 
to be more economical than ordinary 
perforations. 

Source: Advance Silk Thread 
Corp., 14 W. 40th St.. New York. 
MN; 3, 


Heel Screwing Machine 
A “Leilich” Automatic Wood Heel 
Serewing-On Machine by Sandt per- 
mits heel attaching wherein the shoe 
is not removed from the last during 
the whole operation. The heel is at- 
tached by a strong wood heel screw 
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permanently inserted through a hole 
drilled through the last. At the same 
time there is excellent cement bond- 
ing. The four-station design pro- 
vides for completely automatic opera- 
tion of the mechanical part, and also 
insures sufficient dwelling time for 
cement bonding. During the entire 
four-station cycle the heel remains 
under pressure so that perfect fitting 
around the heel seat edge is guaran- 
teed. The operator's work is reduced 
to jacking the shoe with the heel and 
to removing the shoe. A capacity of 
1,200-1,450 pairs per 8-hour day can 
be attained. 

Source: Cosma Shoe Machinery 
Division, 2 Park Ave., New York, 
N; ¥. 


Sole-Cementing Machine 

This is an experimental model ma- 
chine for applying cement to soles. 
The cement comes from a pressure 
pump to a nozzle that is self-closing 
and metering. The table holding the 
sole is adjustable via a presser foot 
lever to adjust to various thicknesses 
of sole. The machine is a roller chain 
drive with feed wheel and supporting 
wheel both driven. Chief features are 
the new nozzle, adjustable table, and 
roller chain drive. 

The company is also showing a new 
sole-attaching cement known as La- 
matic 1236F. This has a neoprene 
base and is a pressure-sensitive adhe- 
sive that may be heat reactivated. It 
is a quick-drying cement with high 
tensile strength. 

Source: Lamac Process Co., 


W. 12th St., Erie, Pa. 


Stamper and Embosser 

A Lining Stamping and Socklining 
Embossing Machine works without 
ink or ribbon by use of various colors 
of paper or leaf. There is a patented 
paper feed transport, and a new ar- 
rangement on the change of number 
wheels. There is an adjustable press 
for the marking head which can be 
increased, or decreased depending 
upon the thickness of the material. 
The machine stamps a single layer of 
leather, paper, lining, plastic, rubber, 
cork, felt, etc., with the same effect by 
heat application which is instant and 
permanent, and which immediately 
Any later 
application of water or steam can’t 
affect the stamp. 

\ big feature is that the number 
and size changing device is extremely 


dries and is non-smearing. 


rapid, using only one hand. Also, by 
a simple changing of the numbering 
head to an embossing head, the ma- 
chine is immediately ready for sock- 


lining or heel pad trade marking, 
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gold and silver leaf embossing. Any 
color embossing or marking can be 
had. A special feature involves a 
time dwell adjustment. 

Source: Atlas Shoe & Sewing Ma 
chine Co., 69 Beekman St.. New 
York, N. Y. 


Hydraulic Cutting Machine 

This experimental machine cuts by 
rapidly forcing the die through the 
work rather than by impact. No blow 
or vibration is transmitted to the 
floor and the machine is practically 
noiseless. A positive cut is made 
every time because of a sensitive elec- 
tronic brain which releases the hy 
draulic pressure the instant the die 
cuts through the work piece——and not 
before. In a millionth part of a se« 
ond, this electronic brain controls the 


hydraulic pressure so exactly that die 
penetration of the block is held to 
the minimum necessary for cutting. 
Under these conditions, cutting sur- 
face life is expected to be consider- 
ably longer. The electronically con- 
trolled hydraulic mechanism makes 
this machine extremely flexible—the 


operator can change from using a 
214,” Walker die to a 5/16” Beverly 


lad 


die, or from cutting material 
thick to material tissue paper thin 
and back again without the necessity 
of adjusting the machine. 

Other important features of this 
new experimental cutting machine 
are: improved appearance and visi 
bility-—it combines a low silhouette 
with compact design and takes up 
substantially less floor space than 
present models; it is easy on dies as 
well as on the cutting surface—sig- 
nificantly longer die life seems proba- 
ble: the beam is easy to swing, since 
it floats on a column of oil; and the 
machine is largely self-lubricated and 
cannot be overloaded so that mainte 
nance costs are expected to be quite 
low. Preliminary trials have indi- 
cated that production will be about 





equal to or better than United's Ideal 
Clicking Machine—Model C. 

Source; United Shoe Machinery 
Corp., Boston, Mass. 


New Foam 

A new type of footwear foam is 
called Airfoot. It is lighter weight 
than regular foam rubber, has more 
tensile strength and is thus easier to 
work with in manufacturing, such as 
for skiving purposes. A feather edge 
can be obtained. The material re- 
tains all its essential porosity, and it 
doesn’t crumble, pack down or break 
down. 

Source: Goodyear, Airfoam Dept., 
Akron 16, Ohio. 


Stripping Machine 

This is a D. F. (double fold) Strip- 
ping Machine using a 3M double 
coated tape that makes four different 
widths of D. F. stripping. The shoe 
manufacturer can process small 
quantities of stripping to fill fast 
needs right at the factory; or can 
adapt pieces of leather or other ma- 
terial for stripping purposes, taken 
from the same upper leather or ma- 
terial. 

This small, compact machine en- 
ables four different widths of double 
fold stripping to be made without any 


machine changeovers. The piece goes 
into the machine and a strip of 3M 
double coated reinforcing tape is 
simultaneously introduced. The ma- 
chine folds the sides of the strip onto 
the double coated tape. The latter 
acts to adhere as well as reinforce. 

Pieces can also be hand-cemented 
and run through the machine for 
folding, without use of the double 
coated tape—though the tape does 
strengthen stripping when made from 
light, stretchy stock. 

Source: W. 5. Bessett, Inc., 589 
Washington St., Lynn, Mass. 


Sewing Needle 
A new line of sewing needles called 
Gold Shank needles specially de- 
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signed for leather sewing. These 
needles have a gold-plated shank, an 
unusually smooth eye and grooves 
which result in better sewing and a 
reduction in thread breakage. All 
classes, varieties, sizes and types of 
points are available. 

Source: Singer Sewing Machine 


Co., 149 Broadway, New York, N. Y. 


Upper Shaping Machine 


A significant improvement in this 
Upper Shaping Machine is an all- 


purpose form for children’s oxfords 
and high shoes. Previously, one form 
was required fer oxfords, one for 
high shoes. The new form will han- 
dle two or three runs of sizes in both 
types. It attends to accurate shaping 
of the topline, backseam, smooths 
the lining, and trims the topline, in- 
cluding the nose of the quarter on 
oxfords, The end result is a highly 
finished look to the shoe. Today, 
with more standardization of the 
backline of children’s shoes, one 
form can now be used as compared 
with two before. This is an auto- 
matic machine. 

Also on the same machine is a new 
application for thermoplastic count- 
ers. It gives closer attention to 
counter molding around the heel seat 
on thermoplastic counters. 

Source; Louis G. Freeman Co., 
1819 Freeman Ave., Cincinnati, 
Ohio. 


Innersole Rib 
Called the SRW Rib, it is attached 


with a new neoprene solvent type ce- 
ment which, combined with the coat- 
ing on the gem duck tape, cures or 
self-vulcanizes. This creates a lasting 
bond that is extremely strong. And 
the strength of the bond actually in- 
creases with age. Only two opera- 
tions are required to put on the rib, 
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instead of about four as ordinarily 
required. The end product results in 
greatly increased flexibility of the 
shoe because it permits the use of 
lighter materials. 

This improved method for process- 
ing insoles for welt shoes allows a 
wider inside flange to the rib, thereby 
increasing the bonded surface to the 
extent where it becomes unnecessary 
to use added reinforcing material for 
any type of insole. 

Source: Prime Manufacturing Co., 
545 Washington St., Lynn, Mass. 


Reverse Platform Welting 

This new platform welting con- 
struction consists of one integral piece 
of leather cut and folded so as to 
allow Goodyear construction of the 
shoe, with a cover drawn down over 
the stitch-receiving groove and folded 
underneath the base of the welt and 
sole filler. A pinked base allows for 
folding under without wrinkling. The 
welting is applied the same way as a 
reverse welt. The new welting is de- 
signed to take the place of a regular 
upper leather covering on a platform. 

The manner in which the welt is 
sewn places the stitch inside the welt 
inside the platform. The cover por- 
tion of the shoe won't gap or wrinkle 
when flexed. Also, this method of 
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application eliminates many of the 
hand operations common to ordinary 
methods of applying platform cover- 
ings. 

Source: Barbour 


Brockton, Mass. 
@ 


Welting Co., 


Barbour Elects 

Charles E. Mason, Jr., was elected 
a director and vice president at a 
meeting of the Barbour Welting Co. 
held Feb. 12 in Brockton, Mass. 

Other officers of the corporation 
are Richard H. Barbour, president; 
Francis L. Shea, vice president; Per- 
ley E. Barbour, treasurer; and John 
O. Holden, assistant treasurer and 
clerk. 

Directors include Richard H. Bar- 
bour, Perley E. Barbour, Francis L. 
Shea, Charles E. Mason, Jr., and 
George P. Deane. 
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THE USC SEAM REDUCING MACHINE — MODEL A 
gives you backseams of hand-rubbed quality, 


at a high rate of production = Wi. 
yf 
This new United machine will reduce backseams by removing % 


a small portion of stock from both edges of the upstanding 
section of the seam. The remaining stock is rubbed down and 
over to effectively reduce the seam. In the finished shoe, it has 
a smoothness and evenness heretofore unobtainable except by 


arduous hand work. 
‘‘Snakey’’ backseams are overcome even though quarters are 
not matched for texture or weight. Strain on stitches in this : 
e “ oe Net é P f IMPORTANT MECHANICAL FEATURES 
Operation is eliminated and strain on the seam at lasting is Positive feed mechanism . .. treadle operat« 


ed deflector for right or left dog-ear backstays 
. inside of machine splash lubricated... 


greatly reduced, thus overcoming the problem of broken back- —__;,.: |/nids of mein sie vinge 


seams, 


UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASSACHUSETTS 
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CONFERENCE CANDIDS — Top and second row left: Purtell. Third row: Ralph Yngling, Claude Taylor, Walter 
two views of wide selections of delicacies provided at Ingram, George Lemley, C. M. Dowdy. Fourth row: A. B. 
Factory Management Conference buffet dinner. Left to Lampen, Anthony Menkhaus, Walter Hendrick, Herb 
right: A. C. Mudge, A. W. Cadwell, (standing) Ray Marden, W. C. Kaemph. 
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CONFERENCE CANDIDS — Left to right, top row: Frank Mitulski, Bill McDonald, (standing) H. E. Snay- 
Dr. Arthur Secord, Harold Quimby, Robert Hull, Otto 
Stock, W. S. Van Dyke, W. F. Drerup. Second row: Fred : , : ; 
Weber, Hy Levy, B. E. Reed, William Echols. Third row:  Rumpf, J. 2. Greeley, Otis Dellinger, Milton Goldstein, 
Bill Solar, U. J. Dacier, John Devine, Homer Ralsten, Dick Tarlow. 


berger. Fifth row: Harry Young, Neil Forrest, Elmer 
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CONFERENCE CANDIDS — Left to right, top row: fers, G. M. Abbott, Otto Stock, John R. Hubbard, 

Mr. Shuman, J. D. Carrier, Ed Morris, John Loomis, William Rossi, James Nolan. Fourth row: Jack Hartog, 

Walter Stefanski, F. A. Timian. Second row: Emil Eisen- Leslie Danderson, J. R. Gerberich, F. M. Lowder, R. E. 

berger, J. D. Carrier, Martin Sweeney, Don Heisten, Ott, Rudy Bartone. Fifth row: Ned Fitzgibbons, Bill 

Ralph K. Warner, Ben G, Bozarth. Third row: Virgil Jef- Collingwood, Jim Friend, J. Wittennier, R. Morgan, 
Walter Ingram, Clyde Dabbs. 
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THE SHOW BEGINS 





Trial Of Ben Gold 


Launched In Washington 


Government To Call Long List of 
Controversial Witnesses During Coming Weeks 


Trial of Ben Gold, president of In- 
ternational Fur and Leather Workers 
Union, on charges of filing a false 
non-Communist affidavit opened fin- 
ally Feb. 23 in Washington, D. C. 
after a delay of five weeks. 


Feature of the opening day's hear- 
ing before U. S. District Judge 
Charles McLaughlin was announce- 
ment of the Government's intention 
to call in a long list of witnesses 
headed by Louis Budenz, famed ex- 
Communist. 


In his opening statement, Govern- 
ment prosecutor Joseph A. Lowther, 
termed Gold "practically a charter 
member of the Communist Party.” 


On hand for the opening was Gold 
wearing a grey flannel suit, brown 
oxford shoes, sport socks, and horn- 
rimmed eyeglasses, with his hair 
brushed straight back pompadour 
style. Near him at the counsel table 
were Vito Marcantonio, former left- 
wing Congressman from New York, 
N. Y., Harold I. Cammer of New 
York, and David Rein of Washing- 
ton, D.C., his counsel. 

A trial of two months or so was 
indicated as the government asked 
prospective jurors if they would be 
able to serve a month beyond their 
regular tour of duty without undue 
financial sacrifice, in the event the 
trial continued that long. A total of 
seven said they would suffer from 
such a long trial, and defense counsel 
joined the government in a motion 
to the court that those jurors he 
excused, 

Gold is under federal grand jury 
indictments on grounds that he filed 
a false affidavit with the government 
August, 1950, saying that he is not 
a member of the Communist Party, 
not affiliated with the party, and that 
he does not support any organization 
advocating the forceful overthrow of 
the U. S. government. 

The affidavit was filed as a require- 
ment of all labor leaders if they are 
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to have the use of facilities of the 
National Labor Relations Board. 

The government claims the affi- 
davit is false. A fine and prison term 
i upon conviction. The 
defense has pleaded not guilty. 

Others named as possible govern- 
ment witnesses by Lowther include: 
Russell Miller, Claude B. Calkin 
and Howard Kleeb of the National 
Labor Relations Board; a Mr. Deg- 
nan of the N. Y. City Post Office; a 
Mrs. Shaffner, secretary to Pietro 
Lucchi of IFLWU; Benjamin Gitlow, 
James Zack Cornfelter, William 
O'Dell Nowell of Detroit. Mich.., a 
Mr. Nicholas of the U. S. State De- 
partment, John Hladun, Maurice 
Malkin, Manning Johnson, Kenneth 
Eckert, Kenneth Delanoy, Stephanie 
Horbath, Mrs. Margaret Brickett, 
George Kleimmer once editor of the 
union paper, Frank Patton, a Mr. 
Doherty, Anthony Billano, John 
Lautner, Clark Harper, Vera Taft, 
secretary to Mr. Gold, and a Mr. 
Cagney. 


is possible 


The names were tolled off as the 
government asked prospective jurors 
if they knew any of the persons. The 
government also asked the panel if 
any members were familiar with the 
case, with any persons who might 
figure in it, with certain pro-Com- 
munist books and publications, with 
the Taft-Hartley Labor Act and the 
non-Communist oath provisions of 
that act. 

The government also named certain 
associations and leading Communists 
in the United States including Eugene 
Dennis, Gus Hall, Benjamin J. Davis, 
William Z. Foster, as it asked if the 
names meant anything to jurors. 

Some 50 or 60 in the panel had 
heard of the case, the organizations, 
the persons, or the non-Communist 
oath provisions of the labor act, the 
answers disclosed. 

Immediately upon the selection of 
eight men and four women to serve 
as jury for the Gold trial, Vito Mar- 
cantonio, former Congressman from 
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New York City and now a counsel 
for Gold, asked each juror if he or 
she would give more weight to 
testimony of “a spy against the Com- 
munist Party” than to words of other 
witnesses. Lowther’s protest against 
use of the word “spy” was upheld 
by Judge McLaughlin. 

Meanwhile, International Fur and 
Leather Workers Union, opened its 
propaganda drive in the case with a 
six-page newspaper tracing the union 
activities of Gold and the rise in 
wages of members during his 25 
years with the Union. 

The paper blamed the crackdown 
upon anti-labor employers and asked 
readers to write or wire Washington 
officials to call a halt on the case. 
The paper had nothing to say of the 
merits of the case, including the 
fact that the case involves the issue 
of Communism and the non-Com- 
munist affidavits which thousands of 
labor leaders file with the govern: 
ment as a matter of routine. 

The Government's first 
John Hladun of Toronto, Canada, 
testified that he and Gold were fellow 
students at Moscow’s Lenin Institute 
from Nov. 1950 through the first 
half of 1951. He said Gold and he, 
along with students from all over 
the world, were schooled by Russians 
in revolutionary tactics, including 
how to make explosives, use weapons, 
read maps and direct street fighting 
tactics. 

Hladun stated that Red Army ofh- 
cers stressed the course was vital to 
prepare students to act swiftly in the 
event of “revolutionary situations” 
such as political chaos or economi 
depression. Maps of large U.S. cities, 
including New York, Pittsburgh, 
Gary, Ind., Detroit and others, were 
used at the studies. 


witness, 


Cyanamid Sales Up 

American Cyanamid Company has 
announced tentative operating results 
for 1953. 

Net sales of the company and its 
wholly-owned subsidiaries were ap 
proximately $380 million in 1953 as 
compared with $368 million in 1952. 
earnings before tax 
approximated $52,473,000 for the 
year 1953 against $46,612,000 for 
1952. 

Consolidated net earnings were 
$27.473,000 against $26,612,000 for 
the 1952 period. Common stock out- 
standing 8,646,261 
shares at the end of 1953 from 
8.537.979 shares at Dec. 31, 1952 as 
the result of conversions of preferred 
stock during that period. 


Consolidated 


increased to 
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Union Blames Peabody Tanners 
For Leather Ills Of Area 


O'Keefe Says IFLWU Will Follow 
Manufacturers ''Wherever They Go'' 


The labor-management row at Pea- 
body, Mass., which threatens to end 
in a general exodus by local tanners, 
showed no signs of easing this week 
after union officials told their side of 
the story to the Peabody City 
Council. 

Representatives of International 
Fur and Leather Workers Union 
claimed the failure of tanners to sink 
back profits into plant moderniza- 
tion rather than low worker produc- 
tivity is at fault for the area's high 
sauledien costs. 


If ianners should move out of Pea- 
body to new plants, the union will 
“follow them wherever they go,” de- 
clared Richard B. O’Keefe, business 
agent of IFLWU Local 21. O'Keefe 
acted as spokesman for a group of 
150 officials and stewards of Locals 
21 and 33 at a meeting with local city 
councillors. 

In his 12-page prepared statement, 
O'Keefe based his stand on the fol- 
lowing seven points: 

1. The leather industry is not mov- 
ing out of Peabody, still the best tan- 
ning area. 

2. Peabody tannery production 
has actually increased instead of de- 
creasing. 

3. Peabody tanners are competi- 
tive with the rest of the leather in- 
dustry most of which has already 
been organized by IFLWU, 

4. Peabody tanners have pocketed 
huge profits in the past 15 years but 
have failed properly to modernize 
their plants. 

5. Tannery wages and conditions 
are still inadequate. 

6. The union has always co- 
operated on tannery problems. 

7. Tanners owe it to the workers 
and to the community to invest their 
profits here where they made them 
in an area of the most skilled leather 
workers in the world. 

The union officials claimed that 
the Massachusetts Leather Manufac- 
turers Association has broken its 
agreement with the union not to make 
a “political football” out of industry 


problems. He added that the union 
was offering “the right hand of co- 
operation” to solve the industry’s 
problems. 
Other labor speakers included 
William Doherty, former business 
agent of Local 33 and now represent- 
ing workers at the A. C. Lawrence 
Leather Co. plant, who claimed that 
the company intended to modernize 
its Peabody plant despite opening a 
$1 million tannery in Paris, Me. 
George McLean, current business 
agent of Local 33, said the Lawrence 
move to Maine was part of an ex- 
pansion move. Other union officials 
took turns in “refuting” manage- 
ment claims made two weeks pre- 
viously (see L&S, issue of Feb. 13). 


DOWN AT HEELS 





Western Wood Heel 
Men Report Decline 


In keeping with the lower output 
of women’s production of 
wood heel blocks (uncovered heels) 
by members of the Western Wood 
Heel Manufacturers’ Association de- 
clined in 1953, according to Lucius 
F. Foster of The Guild Associates, 
Boston, director of the 


association. 


shoes, 


executive 


“Surprisingly, however, the pro- 
duction of covered heels increased 
slightly,” Foster said. He attributed 
this to a substantial gain in the vol- 
ume of covered wedge heels, most of 
which are usually covered by the shoe 
manufacturer, 

Compared with 1952, production 
by the Association members showed 
the following percentage changes in 
1953: Total heel blocks 6.5%, 
Hardwood heel blocks 4.2%, 
Wedge heel blocks | 1.8% Ps Cov- 
ered heels (all kinds) -+-1.1%. 


“Unfortunately,” Foster said, “pro- 
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duction figures for the entire wood 
heel industry are no longer being 
collected but it is reasonable to as- 
sume that the experience of the West- 
ern manufacturers reflects the trend 
of the industry, with the possible ex- 
ception of wedge heel blocks.” 

He explained that the production 
of wedge heel manufacturers located 
in the South and in California and 
the production of one Eastern manu- 
facturer whose distribution is na- 
tional are not included in the figures 
because they are not members of the 
Western Association. 

“The Association is comprised of 
manufacturers located or having 
plants in the St. Louis, Milwaukee, 
Cincinnati and northern New York 
areas,” Foster concluded. 


NEW SALES AGENT for Bay State 
Thread Works, Springfield, Mass., in- 
dustrial thread manufacturers is John 
A. Curtis, who recently resigned as 
Director of Mechanical Research of 
Max Pollack & Co., Inc., of Groton, 
Conn. Curtis will also be in charge 
of development work on synthetic 
fibres and has had several years of 
specialized experience on application 
work with nylon, orlon and dacron 
sewing threads for the needle trades. 


More Negotiations 


Negotiations are currently under- 
way for a new contract for members 
of the New Hampshire Shoe Workers’ 
Unions of Manchester and Nashua. 
N. H., representing more than 4,000 
employes of the J. F. McElwain Co. 
shoe factories in those cities. The 
present union pact with the company 
expires on March 31. 

Proposed changes in the 1954 
labor agreement were discussed re- 
cently when Conference Board mem- 
bers of the workers’ organizations 
met at union headquarters in Man- 
chester. 
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STILL PLUMMETING 





First Two Months 
Show Sharp Decline 


Manufacturers See 1954 Sales 
Volume Reaching 512 Million Pairs 


Shoe production in the first two 
months of 1954 will fall considerably 
below that of the same period of 
1953, the Tanners’ Council reports. 

The Council has estimated that 
Jan. 1954 output totaled 39 million 
pairs or 13.8 percent below the 
415,268,000 pairs reported in Jan. 
1953. 

Similarly, preliminary estimates for 
Feb. 1954 are set at 42,300,000 pairs, 
some 5.7 percent below the 44,872,- 
000 pairage of the same month last 
year. No breakdown of figures for 
the two months is available as yet. 

The Council called attention, how- 
ever, to the fact that production in 
the first quarter of last year ran at 
a record high and that comparison 
with this period gives no true indica- 
tion of actual production status. 

At the same time, the National Shoe 
Manufacturers Association estimated 
that 1954 shoe sales will reach about 
512 million pairs as compared with 
504 million pairs sales of 1953. The 
Council previously estimated 1954 
sales at 508,500,000 pairs, a differ- 
ence of less than one percent. 

Both estimates reflect the opinion 
that shoe volume in the coming year 
will prove moderately better than 
last year. 


Leather In Your Life 

Leather’s new look in 1954—~its 
dazzling array of new colors, finishes 
and textures—was unveiled Monday 
(Feb. 15th) at the preview showing 
of “Leather In Your Life,” an 
original concept in motion pictures 
that depicts the vital role of leather 
products in the everyday life of the 
average American family, as well as 
in the world of fashion, industry and 
science. 

A 27-minute color film which the 
audience actually sees being made, 
“Leather In Your Life” was produced 
for Leather Industries of America, 
promotional arm of the tanning and 
allied industries, by Dynamic Films, 
Inc. The movie shows how the 
ancient art of tanning is wedded to 
the ingenuity of modern science, with 
the result that leather today is a 
“glamour” product highlighted by 
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designers in the fields of fashion, 
men’s, women’s and children’s foot- 
wear, accessories, home furnishings, 
and luggage. 

Already requested for screenings 
by hundreds of television stations 
throughout the country, the film high- 
lights in vivid dramatic form the 
fact that leathers of all kinds keep 
160,000,000 Americans better shod 
than any other people on earth, as 
well as amply supplied with the finest 
handbags, wallets, gloves, belts, gar- 
automobile 


ments, furniture and 


upholstery, sports equipment, and 


wheels of industry. 


Cudahy Reports Profit 
; I 


Louis F. Long, president of Cudahy 
Packing Co., reports that the firm op- 
erated at a profit in the quarter ended 
Jan. 31. Ordinarily, the company 
does not issue interim earnings state 
ments, 

In the fiseal year ended Oct. 31, 
1953, net profit was $542,077 or 6 
a common share as compared with a 
deficit of $7,290,148 reported by the 
company in fiscal 1952. 

Rath Packing Company, Waterloo, 
lowa, has declared regular quarterly 
dividend of 35e on common stock 


payable March 10. 





a 


®AD.F 


can be produced, 5/32, 


NEW! D. F. STRIPPING MACHINE 
by BESSETT 


USING 3M DOUBLE COATED TAPE 


Stripping Machine every novelty factory should own. 
@ Makes 4 different widths of D. F. Stripping. 3/16, 5/16, 1/4, 3/8 
@ By change of rolls and attachments 4 other widths of stripping 
7/32, 9/32, 11/32. 

@ Easily set up in Stitching Room or any other desired location 
@ 3M Double Coated Tape serves as reinforcing and adhesive agent. 
@ Sample D. F. straps (hand cemented) can also be made. 








Make stripping for your sample shoes in seconds. 
Clean, fast, economical — 10 days delivery. 








589 WASHINGTON ST. 





W. S. BESSETT, Inc. 


Custom Bilt Stitching Machine Attachments 


LYNN, MASSACHUSETTS 
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UNDERPAID OR OVERTIME 





Government Says Shoemen and Tanners 
Violating Wage and Hour Regulations 


Latest Report Reveals High Percentage Of 
Plants Do Not Comply With Various Provisions 


A surprisingly high percentage of 
shoe manufacturers, suppliers and 
tanners are unknowingly violating the 
Labor Department's wage and hour 
regulations. 

In fact 64°/, of shoe plants investi- 
guive during fiscal 1953 by the 

ages and Hours Division were 
found in violation of either minimum 
wage, overtime or child labor pro- 
visions included in Government regu- 
lations. 


There’s no need to call your lawyer 
immediately, says William R. Me- 
Comb, division administrator. Most 
of the violations are due to misinter- 
pretation or ignorance of the law’s 
statutory requirements, And _ the 
division’s primary duty is to assist 
employers in understanding and com- 
plying with the law rather than prose- 
cuting them for breaking it. 

The startling number of shoe plants 
and tanneries out of step with wage 
and hour regulations is disclosed in 
the division’s annual report released 
this week, 

In it, McComb reported that his 
agents had investigated 244 shoe 
manufacturing plants during fiscal 
1953. Of these, 156 or 64 percent 
were inadvertently breaking some 
phase of the law. The report did not 
state clearly if these were solely shoe 
manufacturing plants or whether 
some were suppliers of shoe mate- 
rials such as cut stock. However, 
here is the breakdown: 

A total of 53 plants, or 22 percent, 
were found disobeying the minimum 
wage provisions; another 37 plants, 
or 15 percent, were found in dishar- 
mony with the child labor provisions. 

The plants investigated employed 
38,114 persons, said the report. 

A total of 2,973 employes were 
underpaid on grounds of minimum 
wage fogislation said the report, and 
1,269 were underpaid under overtime 
yrovisions, They were due a total of 

98,103, of which $71,927 in restitu- 
tion was agreed upon by manage- 
ment, 

For all manufacturing, total back 
wages owed came to $7.4 million. 

lowever, the Wage and Hour 
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Division of the Labor Department, 
which handles the legal provisions, 
pointed out that it investigates chiefly 
on the grounds of a complaint. Thus 
the relatively high percentage of 
plants found in violation among those 
investigated. 


In the field of leather tanning, 
the division reported it investigated 
241 plants, and found 134 of them in 
violation of one or more provisions 
of the law. This is 56 percent of the 
plants investigated. 

A total of 111 of the tanneries were 
found in violation of overtime pro- 
visions, and this is 46 percent of the 
plants investigated. Twenty-seven 
plants were found in violation of 
minimum wage provisions, or 1] per- 
cent. Some 30 plants were found dis- 
obeying child labor provisions, or 12 
percent, 

The tanneries investigated em- 
ployed 16,744 persons, of these, 572 
persons were underpaid on overtime 
grounds, and 351 on minimum wage 
grounds. Total back wages due them 
was $37,716. A breakdown shows 
$5,520 of this was under minimum 
wage provisions. 

The sum of $23,801 in restitution 
pay was agreed upon by management, 
said the division, and this covered 
621 of the employes due back pay. 

Under the law, manufacturing and 
trade operating in interstate com- 
merce must pay a minimum of 75 
cents an hour, and payment for time 
over 40 hours in any one week must 
be at the time and one-half rate, Fur- 
ther, the minimum age is 16 for gen- 
eral employment, and 18 for certain 
hazardous occupations. 


In the shoe plants investigated, 
a total of 9] minors were employed in 
violation of child labor provisions, 
said the report, and in the tanneries, 
a total of 63. The occupation lacing 
shoes was mentioned in one place. 

In the shoe plants, 73 of the minors 
held illegally employed were 16 or 
17 years of age; 10 were 14 or 15; 
two were 13; two more were 12; one 
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was 11; one was nine; and two were 
under nine years of age. 

In the tanneries, 46 of the minors 
were 16 and 17; 16 were 14 and 15; 
and one was 13 years of age. 

In his comments, McComb said: 

“The division’s experience through- 
out the years has clearly demon- 
strated that employers as a usual rule 
want to comply with the laws. A sub- 
stantial proportion of violations is in- 
curred inadvertently because of mis- 
interpretation or ignorance of some 
of the statutory requirements. 

“The division accordingly regards 
it as a primary duty to assist em- 
ployers in achieving and keeping in 
compliance and thereby help make 
certain that employes receive the 
benefits to which they are entitled 
by law.” 


@ 
New Sub Office 


United Shoe Machinery Corp. re- 
ports its Philadelphia branch office 
will become a sub office of the New 
York branch on March 1. The new 
sub office will serve Philadelphia, 
Southern New Jersey, Delaware and 
Eastern Maryland. J. V. Gallagher 
is in charge. 

As part of the realignment, the 
Reading and Baltimore sub-offices 
will be assigned to United’s Harris- 
burg District; Lynchburg will be as- 
signed to the Nashville District, and 
the Pittsburgh sub-office will be trans- 
ferred from the Harrisburg to the 
Cincinnati District. 

H. C. King, District Manager at 
Philadelphia, will act as District Man- 
ager of Harrisburg temporarily in 
place of M. J. Cappon, who is on 
leave of absence. R. L. Specht, As- 
sistant District Manager of the 
Philadelphia Branch, is being trans- 
ferred to Harrisburg as Assistant 
District Manager there. 


License For Lawrence 

Lawrence Process Co., Lawrence 
manufacturer of “Perma-seal” plastic 
shoe welting, has been licensed by 
Endicott-Johnson Shoe Corp. of Endi- 
cott, N. Y., to manufacture and sell 
polyethylene counters developed by 
Endicott-Johnson. 

Lawrence Process is the first com- 
pany licensed to handle the new-type 
counters, according to Edward 
Hogan, president of the Lawrence 
firm. Other companies have merely 
made arrangement to sell the count- 
ers, Hogan said. 

Machines and molds have already 
been ordered and production is ex- 
pected to begin within eight to ten 
weeks. 
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FALL OPENING 





Lefatex To Make 
Leather Fibre Items 


Application for articles of incor- 
poration for organization of Lefatex, 
Inc., which will engage in manufac- 
ture of leather fibre products, has 
been filed with the secretary of state 
of Missouri. 

The firm will be a corporate sub- 
sidiary of International Shoe Com- 
pany and the George O. Jenkins Com- 
pany of Bridgewater, Mass., world’s 
largest manufacturer of leather fibre 
products. 

The new company, which is ex- 


pected to start production next fall, 
will manufacture leather fibre prod- 
ucts heretofore produced only in 
Germany, under a licensing arrange- 
ment with the firm of Salamander, 
A. G., of Kornwestheim (bei Stutt- 
gart), Germany. 

Lefatex, Inc., plans to lease from 
International Shoe Company approx- 
imately 30,000 square feet of floor 
space in one of the shoe company’s 
buildings at Hartford, Ill, which has 
not been used for manufacturing 
since 1946, Approximately 20 per- 
sons will be employed when the new 
company starts production. 

Its products, which are made from 
leather fibre, are used in manufac- 
ture of a variety of shoe components, 
such as insoles, counters, midsoles 
and platform material. 


New Leather Story 


A new information booklet on 
genuine leather titled, “All About 
Genuine Leather,” has been issued by 
the Upholstery Leather Group. 

Written in a light, readable style, 
the pocket-size, 24 page book, 
explains the advantages of leather 
upholstery as found in recently con- 
ducted scientific tests; gives a simple 
explanation of tanning processes and 
finishes; and recommends method of 
caring for leather. 

The booklet will be given to con- 
sumers who visit the 1954 Leather in 
Decoration Show as it travels across 
the nation, Copy is available free 
of charge upon request to the Uphol- 
stery Leather Group, 141 East 44th 
Street, New York 17, N. Y. 
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MACHINE ADAPTABILITY 





I’m “Doll,” The Younger Sister 


of 


“HAPPY” THE TOE LASTER 


Because | come from a long family of toe lasters, it's quite natural that, with the 
growth and development of automatic toe lasting machinery and improved technique, 


| should follow in the footsteps of my older brother "Happy." 


It's so easy to operate these modern machines, particularly when REGANO soft 
box toes are used in lined and unlined shoes, that | don't feel a bit fatigued at the end 
of the day. The work flow is remarkably smooth and even, AND the quality of shoe- 
making is greatly improved as a result. 

"True to size cutting,” workability, and uniformity of quality and skiving throughout 
(which feature REGANO soft box toes), mean trouble-free factory operations in auto- 
matic, or manual toe lasting. 





SALES AGENTS 
NEW YORK CITY 


Lawrence A. Engel 

Harold J. Polsbie 

ST. LOUIS, MO. 
Midwest Shoe 
Supplies Co. 


LOS ANGELES, CAL. 
G. J. Barbour 


CINCINNATI, OHIO 
C. J. Barnet, Jr. 


PHILADELPHIA, PA. 
Jack Pike 


LEWISTON, MAINE 
Eastern Shoe 
Supply Co. 

MILWAUKEE, WISC. 

A. E. Piekenbrock Co. 


MONTREAL, CANADA 
Frank J. Horsky 





REGANO sox toe co. 


DANIEL RYAN, President 
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EDWARD REGAN, Treasurer 


3 HALE STREET, HAVERHILL, MASS. 
ESTABLISHED 1934 Tel.: 


HAVERHILL 3-3847 
GEORGE A. ALLEN, Sales Manager 
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GOVERNMENT PURCHASING OFFICES 
LeatHeR And Suoes is publishing the following list of Department of 
Defense Purchasing Offices and locations as a service to its readers who 
are concerned with contracting for Government orders of hides and skins, 
leather, shoes and all allied products. Other lists will be published in 
coming weeks. 
JOINT AGENCIES 

Chief, Armed Services Medical Procurement Agency, 84 Sands St., 

Brooklyn 1, N. Y. 
Executive Officer, Armed Services Petroleum Purchasing Agency, Wash., 

D.C. 

DEPARTMENT OF THE ARMY 
(Adjutant Generals Corps) 

Contracting Officer, Army Publications AGO, Wash., D. C. (25) 
Chief, Special Services Div. AGO, Wash. 25, D. C., Att.;:AGMB-L 


ARMY & AIR FORCE EXCHANGE SERVICE 
Chief, Army & Air Force Exchange Service, 25 West 43rd St., New York 
Chief, San Fran. Purchasing Office, Army & Air Force Exchange Service, 
563 Market St., San Fran. 5, Cal. 


CHEMICAL CORPS 

Commanding Officer, Chemical Corps Research Procurement Agency, 
Army Chem. Center, Md. 

Commanding Officer, Boston Chem. Procurement District, Boston Army 
Base, Boston 10, Mass. 

Commanding Officer, Dallas Chemical Procurement District, 1200 Jack- 
son St., Dallas 3, Texas 

Commanding Officer, N. Y. Chem. Procurement District, 180 Varick St., 
New York 14, N. Y. 

Commanding Officer, Chicago Chem. Procurement District, 226 West 
Jackson Blvd., Chi. 6, UL 

Commanding Officer, San Fran, Chem. Procurement District, Bldg. 1- 
Wing 3-Oakland Army Base, Cal. 

CORPS OF ENGINEERS 

Chief, Chicago Procurement Office, Corps of Engineers, 226 West Jack- 
son Blvd., Chi. 6, Ill. 

District Engineer, Pittsburgh District, Corps of Engineers, 925 New Fed- 
eral Bldg., Pgh. 19, Pa. 

District Engineer, Phil. District, Corps of Engineers, P.O. Box 8629, City 
Centre Bldg., 121 North Broad St., Phil. 1, Pa. 

District Engineer, New York District, Corps of Engineers, 80 Lafayette 
St., New York 13, N. Y. 

District Engineer, St. Louis District, Corps of Engineers, 420 Locust St., 
St. Louis 2, Mo. 

Division Engineer, South Atlantic Div., Corps of Engineers, P.O. Box 
1889, 536 Old Post Office Bldg., Atlanta, Georgia, Att.: Chief, 
Lumber Branch 

District Engineer, Portland District, Corps of Engineers, 628 Pittock 
Block, Portland 5, Ore., Att.: Chief Lumber Branch 

Engineer Supply Office, Columbus General Depot, Columbus 15, O. 


ORDNANCE CORPS 
Commanding Officer, Detroit Arsenal, Center Line, Mich. 
Commanding Officer, Ordnance Center, Joliet, Ill. 
Commanding General, Ordnance Tank Automotive Center, 1501 Beard 
St., Det. 9, Mich. 
Commanding Officer, Small Arms Ammunition Center, 4300 Goodfellow 
Road, St. Louis 20, Mo. 
Commanding Officer, Frankford Arsenal, Bridesburg Station, Phil. 27, Pa. 
Commanding Officer, Picatinny Arsenal, Dover, N. J. 
Commanding Officer, Raritan Arsenal, Metuchen, N. J. 
Commanding Officer, Redstone Arsenal, Huntsville, Ala. 
Commanding Officer, Rock Island Arsenal, Rock Island, Il. 
Commanding Officer, Springfield Arsenal, Springfield 1, Mass. 
Commanding Officer, Watertown Arsenal, Watertown, New York 
Commanding Officer, Watervliet Arsenal, Watervliet, New York 
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UP TO WORKER 





Endicott-Johnson 
Junks Retirement Age 


Endicott - Johnson shoe workers 
over retirement age can stay on the 
job as long as they wish and are able 
to work. 

This policy was emphasized by 
Charles F. Johnson, Jr., president, in 
a recent speech to employes of the 
company’s Scout Factory in Johnson 
City. 

Retiring employes of the unit were 
guests of honor at the testimonial 
dinner in the Johnson City EJ Recrea- 
tion Hall. 

He emphasized that in every case, 
retirement is optional with the in- 
dividual employe under the com- 
pany’s pension plan. 

“We pay tribute to our retiring 
workers,” he said, “because we feel 
they deserve the utmost respect.” 

Johnson urged employes to make 
the best possible product in the com- 
pany’s factories, and commented, “A 
good shoe is a salesman... . We must 
turn out a superior product if we 
are to get more than our share of 
the business.” 


s 
Kleven Elects Alperin 


Directors of Kleven Shoe Sales Co.., 
Inc., Spencer, Mass., subsidiary of 
General Shoe Corp., have elected 
Ellis C, Alperin, vice president in 
charge of sales, to the board of di- 
rectors. The company manufactures 
women’s dress shoes. 


Alperin joined Kleven in June 1933 
in its production department, later 
joined the sales staff, and was in 
charge of sales and styling for 12 
years. He opened his own shoe man- 
ufacturing firm in Boston during 
1946 and rejoined Kleven in May of 
1953. 
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THIRD OF A NATION 


New England Output 
At 166,037,000 Pairs 


Shoe production in the New Eng- 
land shoe states Massachusetts, 
Maine and New Hampshire, during 
1953 totaled 16,037,000 pairs or 
two percent less than during 1953, 
the New England Shoe and Leather 
Association reports. This was 33 per- 
cent of the nation’s total output of 
501,180,000 pairs. 

In terms of dollar value, New Eng- 
land shoe shipments totaled $580,- 
153,000, equivalent to 32 percent of 
the value of all shoes shipped through- 
out the country. 

Massachusetts led the nation with 
a total production of 86,150,000 pairs, 
a drop of 1 per cent from a year ago, 
with shipments valued at $310,- 
372,000. Maine moved up to fifth 
place in shoe production with a record 
of 37,985,000 pairs, slightly above 
1952 production, with shipments 
valued at $125,819,000. New Hamp- 
shire was close behind in sixth place 
with a production of 37,773,000 
pairs, a drop of 7 percent from the 
previous year, with shipments valued 
at $136,437,000. 

Of New England’s total output of 
166,037,000 pairs, the major por- 
tion was in women’s shoes equaling 
97,729,000 pairs. Men’s shoes totaled 
35,363,000 pairs while youths’ and 
boys’ shoes accounted for 3,066,000 
pairs. Total production of misses’ 
shoes was 6,287,000 pairs, children’s 
shoes totaled 4,329,000 pairs, and 
infants’ and babies’ shoes amounted 
to 3,417,000 and 1,714,000 pairs, 
respectively. 

House slippers of all types repre- 
sented 11,632,000 pairs and athletic 
shoes amounted to 1,782,000 pairs. 

Total shoe production in the United 
States during 1953, 501,180,000 
pairs, represented a decrease of 
7,354,000 pairs or one percent 
below 1952 when shoe production 
was 506,534,000 pairs. A breakdown 
of the 1953 production indicates that 
497,611,000 pairs were civilian shoes, 
a drop of 4,135,000 pairs or less than 
one percent, while the output of mili- 
tary shoes equaled 3,569,000 pairs, 
a drop of 47 percent from the 1952 
military production of 6,788,000 
pairs. 

During 1953, the shoe industry 
shipped 497,689,000 pairs with a 
net factory value of $1,825,364,000 

at an average factory price of 
$3.07 per pair, which compares with 
$3.62 in 1952. 
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NEW HIDE HOISTER IN ACTION is this Yale Electric Hoist which lifts a hide 

carrier loaded with 100 hides out of the tanning pit at the Worcester, Mass., 

plant of Graton & Knight, world's largest industrial leather plant. A 40 percent 
saving in time and labor cost is claimed by company officials. 





HIGH GEAR. 


Popular Show Plans 
New Fall Fashions 


Fashion activities of the Popular 
Price Shoe Show of America swing 
into high gear this coming week in a 
series of meetings designed to pro- 
vide the basis for the most extensive 
fashion program ever provided as an 
industry service, according to Max- 
well Field and Edward Atkins, cOo- 
managers. 

The PPSSA Fashion Committee, 
under the chairmenship of Saul L. 
Katz, Hubbard Shoe Company and 
Alfred L. Morse, Morse Shoe Stores, 
will meet at a luncheon Monday, 
March 1, in The Waldorf-Astoria, 
where professional and management 
staffs of the PPSSA fashion service 
wil present detailed operating plans. 
These will include a fashion mer- 
chandising show with emphasis on 
shoe promotional themes under the 
direction of Betty PPSSA 
Fashion Consultant. 


Green, 


A new format for the style presen- 
tation to be held during the PPSSA 
in May will be outlined by Mildred 
Kaldor who is in charge of the pro- 
duction. 

For the first time, the meeting will 
also be attended by the chairmen of 
PPSSA style committees for joint 
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discussion of committee operations 
and responsibilities. 

Members of the Fashion Commit- 
tee, in addition to Messrs. Katz and 
Morse are: A. W. Berkowitz, Bourque 
Shoe Company; Ted Poland, Sud- 
bury Footwear, Inc.; Paul Kleven, 
Klev-Bro Shoe Mfg. Co., Inc.; James 
Shapiro, Ware Shoe Company; Myer 
Saxe, Kesslen Shoe Company; Simon 
Edison, Edison Brothers Stores, Ine.; 
Louis Maling, Maling Brothers, Inc.; 
Lawrence Merle, Endicott - Johnson 
Corp.; Milton Simon, |. Simon Com 
Smith, G. Kh. 
Honorary 


pany and George Ri 
Kinney 


Kinney Company, Ine. 


Company, Ine. 


Several additions have been made 
to PPSSA style committees as follows: 
Women’s Dress Shoes—Philip Feig 
enbaum, Ruth Shoe Co., Milton 
Radlo, The Berland Shoe Stores, Ine. 
Women’s Sport & Welts—Mr. Marion 
Markus, Nobil Shoe Company. Wom 
en’s Casuals & Dressy Flats-——Messrs. 
Langerman Shoe 
Poland, Sudbury 
Footwear, Inc.: Hyman G 
Dover Shoe Mfg. Company; 
Maxson, Sears, Roebuck & Company. 

All these committees will meet at 
the Waldorf-Astoria as follows: 
Fashion Show Committee, 12 Noon, 
Monday, March |. Women’s Low 
Heel Style Committees, 9 a.m., Tues 
day, March 2. Women’s Dress Shoes 
Style Committee, 2 p.m., Tuesday, 
March 2. Children’s Style Committee, 
9:30 a.m., Wednesday, March 3. 
Men’s Style Committee, 9:30 a.m., 


Friday, March 5. 


Louis Epstein, 


Company; Ted 





HOLDING ITS OWN 





International Shoe’s First Quarter 
Sales Volume Keeps Pace With 1953 


Rand Expects Retailers To Have Active 
Spring Despite Late Start in Buying 


Consolidated volume of sales on a 
dollar basis of International Shoe Co. 
in the fiscal first quarter is about the 
same as @ year ago, Edgar Rand, 
president, told annual meeting this 
week. 

Rand noted that figures for the 
three months ended Feb. 28, 1954, 
include operations of Florsheim Shoe 
Co., which was not taken over by 
International until March last year. 
Thus sales of other divisions have not 
kept pace with a year earlier. 


Although sales are showing no 
change, Rand said the quarter would 
see some increase in net profit though 
nothing spectacular. He attributed 
this to the fact raw materials prices 
have eased from a year earlier and 
yrices of finished goods have held 

rm, 

Last year’s first quarter volume 
was exceptionally large because of a 
big backlog of orders which Inter- 
national had on Dec. 1, 1952 as 


LEATHER BARS 





Foreign Quotas 
Impede U. S. Exports 


American hides and skins, shoes 
and leathers are virtually barred 
from the markets in many foreign 
countries. 

This was the recent testimony of 
Samuel W. Anderson, assistant Secre- 
tary of Commerce, before a House 
Appropriations Subcommittee. 

“Restrictions against us substan- 
tially exceed in severity and in mag- 
nitude our restrictions against other’s 
goods,” he said. 

By quotas or license procedures, 
he Said, country after country vir- 
tually bars imports of various items 
from the United States. 

For example, Brazil bars shoes 
from the U. 5. Colombia bars U. S. 
hides and skins and certain leather 
products, Mexico bars U, S. leather 
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retailers sought to beat an expected 
price increase. 

Retailers are believed to have their 
stocks in good shape now after cut- 
ting back on buying and reducing in- 
ventories last fall and earlier this 
winter. Rand said, “This inventory 
trimming hurt our sales but since the 
middle of last Dec. International each 
week has had a gain in new orders 
over the corresponding week a year 
earlier,” he added. 

Retailers are expected to have a 
good spring season the country over 
though they are buying later than 
last year. 

“We see no price cuts for this 
season and are certainly not anticipat- 
ing any for the fall season,” the presi- 
dent said. 

In commenting on operations of 
Florsheim Shoe, Rand said that firm’s 
sales this year are almost as good as 
last year” and International is quite 
happy with its investment. 

International owns all but about 
1,500 shares of Florsheim stock. 


footwear. Belgium-Luxembourg bars 
U. S. dressed leather. 

Germany bars U. S. leather and 
furs. India bars belt dressing, belt 
preservatives and leather belting. 
The Philippines bar rubber-soled can- 
vas shoes, The Union of South Africa 
bars certain leather manufactures. 


Seek New Pact 


United Shoe Workers of America 
(CIO) has begun negotiations for a 
new contract for approximately 1,000 
employes of Evangeline Shoe Co. and 
Sibulkin Shoe Co., both of Manches- 
ter, N. H., according to George Fee- 
teau, national director of the USWA. 

No wage increases are being 
sought, in accordance with the re- 
cently adopted policy of the USWA 
wage conference, Fecteau said. The 
union is seeking additional paid holi- 
days, more group insurance and cor- 
rection of what the union describes 
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as inequities within the shoe facto- 
ries. 

Local 84 officers, including Presi- 
dent Henry Lafrance, are conducting 
negotiations for the Evangeline firm's 
employes, while Local 140 leaders, 
under President Philip Miville, were 
discussing a new contract with the 
Sibulkin company. 





Deaths 





John H. Purtell . . . leather machin- 
ery executive, died Feb. 19 in Woburn, 
Mass. He was purchasing agent and 
cost accountant for Woburn Machine 
Co., Woburn, Mass., manufacturer of 
hide and leather processing machinery. 
Purtell has been associated with the 
firm for the past 38 years and was 
widely-known throughout the indus- 
try. 


Louis E. Beaudin . . . 67, shoe manu- 
facturer, died this week at his home in 
Hanover, Pa., following a heart at- 
tack. A_ resident of Hanover since 
1933, Beaudin was president and 
founder of L. E. Beaudin Shoe Co. 
there. He entered the shoe manufac- 
turing industry at an early age near 
his native Spencer, Mass., and moved 
through various executive positions 
with a number of firms until found- 
ing the Beaudin Co, in 1935. A past 
president of the Central Pennsylvania 
Shoe and Leather Association, he was 
currently a director. Surviving are his 
wife, Cora C.; a daughter, Mrs. Foye; 
and two grandchildren. 


Fred J. Weil . . . 48, shoe stylist, 
died Feb. 20 of a heart attack while 
at work in Milwaukee, Wis. He was 
vice president of Packard-Rellin, Inc., 
well-known Milwaukee shoe merchant, 
and was nationally-known for his ac- 
tivity in shoe styling. Weil had been 
with the firm since 1927. He was ac- 
tive in organizational affairs, a mem- 
ber of the Jewish Welfare Fund and 
B'nai B'rith. Surviving are his wife, 
Dorothy; a son, Richard F.; a daugh- 
ter, Mrs. Nana Kirschner; and three 
brothers. 


William H. Jenness . . . 48, ¢annery 
executive, died Feb. 22 in Newark, 
N. J., following a heart attack. Ac- 
tive in the Newark tanning industry 
for many years, Jenness was associated 
at one time with Wood & Hyde in 
Gloversville, N. Y., and later with 
Hess & Drucker Co. in Newark. He 
leaves his wife, his parents and a 
brother. 
(Other Deaths on Page 50) 
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Application Of Sulfated Oils 
In The Fatliquoring Process 


By Stephen Ford 
Marden-Wild Corp. 


Oils and fats are not chemically 
uniform materials in the natural state. 
Each is a mixture of several organic 
chemical materials of a class of chem- 
ical compounds that includes all pure 
fats and oils. 

One of the oldest and simplest 
methods of classifying oils is to divide 
them into three groups: non-drying, 
semi-drying, and drying. The non- 
drying oil exposed to air changes 
little, the drying hardens, the semi- 
drying is intermediate. For example, 
neatsfoot is non-drying, cottonseed 
is semi-drying, linseed drying. 


These properties are measured by 
the determination of the reactivity of 
an oil with iodine, which is, in turn, 
a measure of the amount of satura- 
tion or unsaturation in the carbon 
chain of the constituent fatty acids. 
Low iodine value means low reac- 
tivity, and high, great reactivity. The 
ability of the unsaturated fatty acid 
to react with various chemicals, in- 
cluding sulfuric acid, is important to 
sulfation. 

By 1875 the use of sulfated oils 
was well established in the textile in- 
dustry. The need for oil emulsions 
already existed, and the limitations 
of emulsions based on soaps were 
known. Soap emulsions are neces- 
sarily alkaline and can only exist in 
an alkaline medium. They are un- 
stable in hard or saline water. A 
chemist would logically turn to sul- 
fonation as a means of solubilizing 
fatty oils. 

Leather manufacturers, because of 
new tannages, were also concerned 
with emulsifying oils. Procter says 
he used sulfated oil for fatliquoring 
in 1890, 

There are essentially three 
steps in the process of making a 
sulfated oil: 

1. Sulfation, the reaction of oil 
and acid; 

2. Washing and neutralization, the 
removal of spent acid; 

3. Final neutralization and adjust- 
ment to specification. 


Condensation of paper delivered before New 
England Tanners Production Club Salem 
Mass Feb. 19 
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In sulfating, the operator controls 
the time, temperature, and relative 
amounts of reactants. He aims for 
the maximum yield of wanted pro- 
ducts, and the minimum of unwanted. 

In the commercial sulfation of olive 
oil, four major reactions have bee n 
shown. The oil (triglyceride) is sul- 
fated, yielding a disulfated triglycer- 
ide. One-third of another molecule 
of triglyceride is hydrolized yielding 
a diglyceride and free fatty acid. The 
free fatty acid is sulfated, giving sul- 
fated fatty acid, Finally, part of the 
sulfated glyceride and fatty acid is de- 
composed to yield hydroxy 
pounds. Limited reactions of poly- 
merization also occur, particularly 
with highly reactive oils. 


The practical sulfonator is also 
concerned with the reaction during 
washing and neutralizing, 
hydrolysis occurs and can be con- 
trolled to some degree. 

The apparatus for commercial sul- 
fation is a pot of suitable size. There 
must be a powerful stirrer and a 
means of cooling internally, exter- 
nally, or both, since the reaction gen- 
erates considerable heat. 


where 


The washing and neutralizing 
operation is sometimes done in the 
same vessel, but more commonly in 
larger ones placed to receive the sul- 
fated mass by gravity discharge. 

The quantity of acid used varies 
from 15 to 40 percent. 

The range of sulfation temperature 
is varied by a minimum at which the 
fatty oil is more or less liquid, and a 
maximum at a point where runaway 
side reactions occur. 

Reaction time varies from one to 
many hours. 

Various methods of washing are 
used to remove all the residual sul- 
furic acid. The composition and 
properties of the finished product 
can be influenced during these opera- 
tions. 

As a result of these operations we 
can assume that the 75 percent sul- 
fated oil of commerce has been made. 

The composition of this oil can be 
considered from several angles. The 
basic ingredients are three: water, 
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25 percent in this case; inorganic 
salts, an inevitable result of washing; 
and the total active ingredients, 
which are a mixture of the fatty pro- 
ducts of sulfation. 

The kind of analysis used for con- 
trol and specification is the familiar 
determinations of water, acidity, total 
alkilinity, combined sulfuric anhy- 
dride, total desulfated fatty matter, 
unsaponifiable matter, etc. 


Finally, there are methods of 
fractionating sulfated oils. The sim- 
plest of these methods was developed 
by Hart, and published in 1937. By 
this simplest method three fractions 
are obtained: (A) sulfo oil; (B) 
fatty acids; (C) neutral fat. 


For manufacturing control and 
specification purposes the methods 
are adequate. But as a sole means of 
evaluation for the 
routine analysis leaves something to 
be desired, Evaluation on analysis 
may be of only little value because 
varying procedures among different 
producers can yield a very similar 
analysis, but a considerably different 
performance. This is particularly 
true when the sulfated oil is only one 
of the ingredients of the fatliquor 
mixture. Tanners might well inoor- 
porate a simple performance test in 
their specifications. Such a test could 
he very helpful in screening sulfated 
oil products without more complete 


consumer, the 


testing. Suppose, for example, that a 
tanner were using a mixture of one- 
third sulfated cod oil and two-thirds 
mineral oil for a fatliquor emulsion. 
Then a product not able to yield such 
an emulsion need receive no further 
consideration from him. 


We are all familiar with the 
apearance and physical properties of 
sulfated oils, perhaps less so with 
some of the chemical properties. The 
primary purpose of miscibility with 
water has been attained; the product 
is reasonably stable in storage; stor- 
age temperatures may vary widely 
without serious effect. But in solu- 
bilizing the parent oil it has been 
much changed. It has become a fairly 
good emulsifying agent capable of 
emulsifying substantial amount of 
fatty or petroleum oils. Its water 
emulsions are stable over a consider- 
able pH range. The emulsions are 
stable in hard water and dilute solu- 
tions of many inorganic salts. Be- 
cause these emulsions possess such 
good stability they are sometimes not 
considered as such. They do, however, 
behave like other emulsions. Their 
stability is influenced by preparation, 
by concentration, by change in tem- 
perature and other factors. Careful 
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control and standardization of the 
washing operation in preparation of 
the leather for fatliquoring, of prep- 
aration of the fatliquor emulsion, of 
liquor volume, of pH, and of operat- 
ing temperature are essential. These 
variables determine the. performance 
of sulfated oil emulsions, and the re- 
sults of their application to leather. 


Diamond Hits The Top 

Sales of Diamond Alkali Co.. 
Cleveland, O., producers of basic 
chemicals and allied products, reached 
a record high of $86,734,279 in 
1953, an increase of 13% over 1952 
according to the company’s annual 
report for 1953. 

Earnings in 1953 were $5,939,189, 
equivalent, after preferred dividends, 
to $2.39 per common share outstand- 
ing. This compares with earnings of 
$5,461,820 or $2.18 per 
share in 1952. 

The increase in sales was reported 
due to a rising volume of some of 
the company’s newer products, the 
completion of an important portion 
of its expansion program, and a mid- 
year increase in the price level of 
some of its basic products, There was, 
however, a sharp decline in volume 
of agricultural chemicals. 


common 
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Invitations 


Gloves, Leather. The Command. 
ing General, Marine Corps Depot of 
Supplies, L100 South Broad Phil- 
adelphia 46, Pa., has issued Inv. No. 
970-CB, calling for 50,000 prs, gloves, 
leather, lined to specs. MIL-G- 
20258A-MC, Opening March 4. 


Leather Belting. The Corps of 
Engineers, Philadelphia District, 121 
North Broad St., P.O. Box 8629. 
Philadelphia 1, Pa., has issued Inv. 
No. ENG-180, calling for 1.800 ft. 
belting, leather, flat, vegetable tanned 

1 ply—'%& inch thick—2 inches 
513 ft. of belting 15/04 
Opening March 11. 


wide—also: 
inch by 4 inches. 


Leather Lacing. New York Quar- 
termaster has issued Inv. No. 288. 
calling for leather, lace, alum vege- 
table or chrome tanned, side thick- 
ness 8/64 inch—ORD P/N-34L-797 
Stock No. H003-0100597 to Fed. 
Specs. KK-L-201b—336 sq. ft. to be 
delivered to Benicia Arsenal, Army 
Point, Calif.336 ft. for Pueblo Ord, 
Depot, Avondale, Calif.—672 sq. ft. 


FLexice 
| cut sole 


ae ‘ ’ * 
your guarantee of 
complete satisfaction 


ate Mercersburg cut Sole bompany, Inc. 
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for Red River Arsenal, Defense. 
Texas, and 15,168 sq. ft. for Terre 
Haute Ord. Depot, Terre Haute, Ind. 
Opening March 12 


Safety Shoes, The New York 
Navy Purchasing Office has issued 
Inv. No. 1975, calling for the follow- 
ing: Shoes, Safety, molders, congress 
style, black leather, uppers with un- 
lined quarters and black elastic fabric 
side gores, plain rubber compound 
soles, leather insoles, rubber com- 
pound whole heel—6 inch congress 
style with steel safety toe box—Good- 
year welt construction—140 prs. size 
7D—and 170 prs. size BEE and 260 


prs. size 9D. Opening March 15. 


Safety Shoes. The Purchasing & 
Contracting Officer, Chemical Corps, 
Biological Labs., Camp Detrick, 
Frederick, Md., has issued Inv. No. 
159, calling for shoes, safety, various 
sizes. Opening March 16. 


Bids 


Cattlehide Leather. Graton & 
Knight Co., Worcester, Mass., was 
low bidder under Inv. No. 239, call- 
ing for leather, cattlehide, full grain 
chrome tanned, approx. 3/64 inch to 
1/64 inch thick, dyed Brown, shade 
No. 533. Their price was .409 per 
sq. ft. delivered to Wilkins AF Depot, 
Shelby, Ohio, and a unit price of .417 
per sq. ft., delivered to Cheli AF 
Depot, Maywood, Calif. 

Graton & Knight was also low on 
item 2 which called for leather, cat- 
tlehide, full grain chrome tanned, 
5 64 inch to 6/64 inch thick, dyed 
Brown, shade No. 533. Their price 
was .4383 per sq. ft., delivered to 
Wilkins AF Depot, Shelby, Ohio, and 
a unit price of 4476 per sq. ft., de- 
livered to Cheli AF Depot, Maywood, 
Calif. Graton & Knight offere da dis- 
count of 2¢;-10 days and 1% -20 


days. 


Awards 


Brief Cases. The Navy Dept. Avi- 
ation Supply Office, Philadelphia, Pa., 
has made awards on Inv. No. K-54- 
571, calling for 3 items of naviga- 
tional brief cases, leather. National 
Brief Case Mfg. Co.. Chicago, Ill. 
was awarded item | at a total award 
amount of $44,403.16. Under item 
2. the Hugo Bosea Co., Springfield, 
Q.. was awarded a total of $21,223.20. 
Canvas & Leather Fabricating Corp.. 
New York City, was awarded a total 
of $3,886.50. 
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M ANY leisure wear shoe manufacturers have been look- 
ing for something new in the line of glitter. Daniels Mfg. 


Co., Inc., has come up with a novel process for shoe decor 


—electronically superimposed tinsel embroidery. This pro- |-4 Bejeweled upper 


adaptable to gay aft-} 
vides sharply defined uniform lines which are non-raveling ure shoes for that 
Nights , 


and non-tarnishable—thus, longer life and added prac- 


ticality for the shoe, a good selling point. These seven color- 9 6 ) 
) NTy rc ang tioral spray: 
fully trimrned vamps and uppers forecast a glamorous sea- appear on these vamps for evening 

: noes. Mot f ' gh ghte | by f ark 
son of shine and glitter in women's footwear fashions. ling stone 
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FATLIQUORING SYMPOSIUM 





The Application Of Mineral Oils 
In The Lubrication Of Leather 


By Robert M. Koppenhoefer 


Socony-Vacuum Laboratories 


In considering the possibilities of 
mineral oils as leather Listotain it is 
important to recognize the differ- 
ences in chemical structure that dis- 
tinguish them from fatty oils. 

The mineral oils of commerce are 
aie hydrocarbons existing as: (I) 
ong aliphatic chains which we name 
paraffinic oils; (2) the five-member 
naphthenic ring containing one or a 
series of aliphatic chains which we 
call naphthenic oils; (3) the aromatic 
oils consisting of alkylated benzene 
or naphthalene. 


Most oils are blends of the first 
two types of components, Paraffinic 
oils have a lighter weight per unit 
of volume and a high pour, while 
napthalenic oils are relatively heav- 
ier and possess a low pour point. 

All mineral oils, napthenic or par- 
aflinic, differ from fatty oils in one 
important aspect they are com- 
pletely hydrophobic in character. 
They contain no groups, such as fatty 
acids, aldehydes, amides, alcohols, 
ete,, which are hydrophilic in charac- 
ter, While fatty oils all show some 
measure of affinity for water, mineral 
oils have no such characteristics. 
Mineral oils always show a high in- 
terfacial tension, while fatty oils, de- 
pending on their purity, give inter- 
mediate values, However, interfacial 
tension, which is a measure of the 
ability of an oil to spread on a wet 
fibre, is not a direct function of fatty 
oil content. The addition of as little 
as one percent of oleic acid to a min- 
eral oil can reduce its interfacial ten- 
sion into the region of the fatty oils. 
This is an important point in the 
proper application of mineral oils in 
leather manufacture. 


Mineral oils also differ in mo- 
lecular weight. These differences are 
manifested by differences in vola- 
tility (or distillation), flash and vis- 
cosity. As we progress to higher mo- 
lecular weights at room temperatures, 
we successively move from gases, to 
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liquids, to solid waxes. At the same 
time the viscosity increases progres- 
sively with molecular weight. No 
mineral oil is a pure hydrocarbon 
but they are a blend of similar com- 
ponents distilling in a given distilla- 
tion range. This is the second impor- 
tant point with reference to the use 
of mineral oils. 

Sulfonated mineral oils, which are 
derived by acid treating of selected 
mineral oil stocks, are closely related 
chemically to the sulfated fatty oils. 
But they differ in that the sulfur is 
combined directly to the carbon atom 
whereas in fatty oils the sulfur is 
combined through oxygen in an ester 
linkage. The linkage in sulfated fatty 
oils is not too stable and is broken 
quickly with dilute acid. The min- 
eral oil linkage is exceedingly stable 
and is broken only in alkaline fusion. 

The demand for mineral oil 
sulfonates has expanded tremen- 
dously. As a consequence, most of 
the sulfonates consumed today are di- 
rect products of manufacture. 

Mineral oil sulfonates differ radi- 
cally depending on their molecular 
weight. Those derived from light oils 
are scarcely soluble in oil and func- 
tion more as a wetting agent than as 


an emulsifier. Those from heavier 
oils are excellent emulsifying agents 
while further increases in molecular 
weight destroy their dispersion in 
water but make valuable lubricating 
oil additives. 

Waxes from petroleum are almost 
pure aliphatic hydrocarbons. They 
differ in molecular weight, and by 
their refining with refined grades 
containing less contaminating oil and 
better odor than crude scale waxes. 

How do these various components 
serve as leather lubricants and what 
factors control their performance? 
Mineral oils were introduced into the 
leather industry within 10 years of 
the discovery of oil in Pennsylvania. 
Not only was it the first process in- 
dustry to receive attention, but the 
use of petroleum in leather preceded 
most of the applications which today 
consume eight million barrels daily 
in this country. 


Mineral oils are never used 
alone but always in conjunction with 
natural fats. This represents a lim- 
itation, but it is not a serious prob- 
lem since the shortcomings can be 
easily compensated by proper blend- 
ing with natural oils and fats. The 
sole leather tanner has carried this 
problem to its ultimate evolution for, 
in the last 30 years, mineral oils have 
replaced greater proportions of cod 
oil until today the ratio of mineral 
oil to fatty oil is as high as 10 or 
even 20 to 1 in oil wheel loads. 

If we take some of the important 
characteristics, we can observe the 
following: 

1) Penetration — If we grad- 


ually replace a fatty oil, such as cod, 
with a mineral oil while holding the 





Table I 


Effect of Mineral Oil on Penetration 


Composition of Fatliquor, % 
Sulfo Fatty Mineral 
Oil 

0 

10 

20 

30 


50 
67 


Distribution of Free Oil in 


Grain Corium 
28 11 
31 11 
32 12 
33 15 
34 19 
38 21 





Table Il 


Effect of Mineral Oil on Physical Tests of Leather 


Yo Mineral Oil 
in Fatliquor 


% Patty Oil 
in Fatliquor 


—- No Fatliquor 
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Tear 


Lbs./Inch 


223 
259 
255 
262 
245 
251 
165 


Stretch 
at Break, % 
45.4 
44.6 
45.6 
44.9 
43.1 
41.4 
37.7 


Tensile 
Lbs./Sq. Inch 
3590 
4180 
4280 
4190 
3970 
3880 
3860 
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emulsifier content constant, we will 
observe that as the percentage of min- 
eral oil in the total blend increases, 
the penetration increases as shown in 
Table 1. This is indicated not only 
by a doubling of the oil content of 
the middle layer of the fatliquored 
leather, but also by the greater de- 
position of oil in the dense grain 
layer. Such action can be obtained 
by other means such as highly dis- 
persed oils or with non-ionics, but 
the action of mineral oils in this re- 
spect is not too well recognized nor 
has it been extensively exploited. In 
carefully controlled experiments, the 
increased softness, which was the di- 
rect result of this increased penetra- 
tion, was readily apparent on visual 
inspection, 


2) Lubricity — There is no di- 
rect measure of lubricity in leather 
manufacture such as we have in the 
various fields of mechanical engineer- 
ing. Some might describe lubricity 
as fullness (or ragginess), drape or 
even by sound on flexing. One of the 
direct results of fatliquoring is the 
increased strength which is obtained. 
Mineral oil can function as an effec- 
tive lubricant as the data in Table 
Il show. In these experiments, the 
emulsifying phase was separated 
from a sulfated cod oil and then re- 
combined with various proportions 
of raw cod oil and mineral to form 
a series of fatliquors. 


With this system of oils, the re- 
placement of some of the fatty oil 
with mineral oil of comparable vis- 
cosity results in further increase in 
tear strength. The strength appears 
to go through a maximum and grad- 
ually decreases with high percentage 
of mineral oil. 


3) Viscosity — Mineral oils can 
be obtained in a wide range of vis- 
cosity. The characteristics of the fin- 
ished leather are dependent on the 
viscosity of the mineral oil employed. 
Thus, as viscosity increases, the sur- 
face of the leather becomes progres- 
sively more oily. At the same time, 
the leather becomes softer and the 
fibres appear to open up to a greater 
degree. Oils of low viscosity, below 
100 seconds at 100°F., give a rela- 
tively firm and compact leather. Vis- 
cosities up to 600 seconds at 100” F. 
give increasing softness and fullness. 
At higher viscosities the physical 
properties of the leather are adversely 
affected as the surface develops an 
increasingly draggy feel and _ the 
leather becomes harsh and empty. 
These properties are not unlike those 
obtained with a bodied fatty oil. It 


February 27, 1954 


Table III 


Effect of Mineral Oil Viscosity 


Viscosity of Oil Tear 
§.U. at 100°F, Lbs./Inch 

56 171 

106 172 

210 176 

379 176 

649 186 


would appear that a viscosity range 
of 100-700 seconds at LOO’ F. 
ferred for optimum results. The data 
in Table IIL show the effect of min- 
eral oil viscosity on penetration and 
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physical properties of a series of 
closely controlled oils. 


Grain 
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34.0 
35.7 
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The data showed that as viscosity 
increased, a lesser percentage of the 
total oil penetrated the corium and 
a greater deposition on the flesh o« 
curred, These observations were even 
more apparent with the heavier oils 
used in other work on which detailed 
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Castor Oils. 


Navigators depend on the light- 
house to warn them of dangerous 
waters and guide them safely on 
their way. Oils of Character, by 
Reilly-Whiteman-Walton Com 
pany, like a light 
house” in their respective fields 
If you are not now 


“stand out 
sing one oF 
more of these oils in your tanning 
that 


show you the 


operations, we you 
try them. They can 


to better results and more 


sugges 
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way” 
economical operations 


ALSO... 

Cold Test Neatsfoot Oils, All 
Grades Split Oile—Fat Liquors 
Tannery Specialties. 
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Table IV 


Role of Mineral Oil Sulfonates in Leather Lubrication 


%o Fatty Oil 
in Fatliquor 


%o Min, Oil Sulf, 
in Fatliquor 
100 
80 
60 
40 
25 
10 
— No Fatliquor — 


analysis of the fatliquored leather 
was not obtained, 


4) Petroleum Sulfonates as 
Emulsifiers — It is the free oil in 
a sulfated fatty oil which functions 
as the lubricant. The actual sulfo 
oil fraction combines with the leather 
and does not contribute either to the 
desired softness or fullness of the 
finished leather nor does it improve 
the strength or resistance to tear. In 
a series of comparable experiments, 
the sulfo oil fraction of a sulfonated 
mineral oil was used to prepare a 
series of fatliquors, using gradually 
increasing percentages of a fatty oil 
(cod), while holding the total added 
oil celia The results of such ex- 
periments are shown in Table IV. 

The results indicated that mineral 
oil sulfonates functioned in a compa- 
rable manner to fatty oil sulfates with 
but a few significant exceptions. Like 
fatty oil sulfates, they combine with 
the leather but with greater affinity 
so that they are more readily ex- 
hausted. Also, the combined oil 
scarcely changes with aging, indicat- 
ing a more rapid combination, They 
are not hydrolized on aging and after 
liberation by acid hydrolysis; they 
are still emulsifiable. They do not 
form sulfuric acid on aging and they 


Tear 
Lbs./Inch 


157 
196 
202 
202 
206 
226 
102 


Stretch 
at Break, % 
394 
42.0 
42.6 
44.6 
46.4 
42.2 
39.4 


Tensile 
Lbs./Sq. Inch 
2610 
2560 
2710 
2750 
2650 
3130 
2270 


possess some of the characteristics of 
tanning agents, a fact reflected in the 
increased solidity or fullness they 
produce. They appear to possess lit- 
tle or no lubricating capacity as the 
tear strength data show but the ad- 
dition of free fatty oil rapidly changes 
this picture. Incidentally, an all- 
mineral oil system, where mineral oil 
rather than fatty oil is added as the 
free oil, shows no increase in these 
strength tests, thus reflecting the im- 
portance of blended oils in any fat- 
liquor system. 


Chamois Or No 


The Federal Trade Commission has 
accused Benjamin E. Bloch, president, 
Ida Bloch, secretary, and the Atlantic 
- A a and Chamois Corp. of New 

ork of “misuse” of the word 
“chamois” leather in advertising. 

FTC based its charges on the claim 
that the word “chamois” normally 
means a split sheepskin which has 
been oil-tanned after splitting. At- 
lantic, said the FTC, used the term 
for buffed rather than split sheep- 
skin, chrome-tanned rather than oil- 
tanned. 

The Atlantic product, says the 
FTC, lacks the softness, moisture, and 
moisture release of regular chamois. 














Leather Finishes 


uality leather finish is one of the prime ingredients that 
contributes to the art of making fine leather. 


Many 
standards of 


years of experience together with uniform] pga 
roduction have helped to ih HYDRODITE ts 


respected position in the leather industry 


The producers of HYDRODITE iii you to make use of 
their research laboratory and technical staff. 


Drexel Bidg., Philadelphia 
Unien, N. J.; Salem, Mass. ' 


A. J. & 3.0. PILAR 
Leather Finish Specialists 


CHAPEL ST. 


& LISTER AVE., 


NEWARK, WNW. J. 
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DIE IS CAST 


Pratt To Close 
After August 1954 


Pratt Institute’s School of Leather 
and Tanning Technology, the indus- 
try’s lone training area for tannery 
executives, will be discontinued after 
August 1954. Announcement was 
made this week by the Pratt Institute 
Board of Trustees. 

Decision was made after a survey 
of the tanning industry which 
revealed that although many tanning 
firms are still willing to support the 
school, the pool from which the 
school draws its students “has run 
dry,” according to Arthur Goetz, 
director. 

At a previous meeting of Jan. 29th, 
the school’s advisory committee 
agreed that interest and support by 
the industry is not the problem 
whereas student enrollment is. Since 
promotional efforts by the Tanners’ 
Council to obtain sufficient students 
would cost approximately $20,000 to 
$30,000 annually and an_ equal 
amount would be required from tan- 
ners to support the school’s opera- 
tion, it became evident that cost per 
student would be prohibitive. 


Happy Is Regano 


Two new personality characters 
known as “Happy, the toe laster” 
and “Doll” his sister, have been 
created by Regano Box Toe of Haver- 
hill, Mass., to project various phases 
of its soft box toe advertising and 
sales promotion story during the 
coming year. 

The new series follows inaugura- 
tion last year of a series which 
stressed its slogan “The Bounce That 
Counts.” In the latter there were em- 
ployed a number of silhouetted, 
action - packed illustrations. These 
were designed especially to get across 
to readers in a novel manner a resil- 
ience to pressure, and a toe shape 
retaining quality which the firm 
claimed for its product. 

In the current series, the element 
of fatigue and its effect on toe lasters, 
as well as a reflection of the same on 
the quality of workmanship in the 
factory, is emphasized. “Happy,” per- 
sonally discusses various phases of 
the company’s product, its work- 
ability, ete. 
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Setting Out Machine 


A new fully-hydraulic Setting Out 
machine described as offering sub- 
stantial savings to tanners, has been 
announced by Luigi Rizzi Co. of Mo- 
dena, Italy. 

The new machine, through hydraulic 
feeding, provides smooth, accurate 
and uniform performance. Recent 
European tests indicate an actual 
gain of two to 10 percent in footage 
through stretching, depending upon 
leather quality. 


Additional savings are claimed 
through reduced maintenance cests 
resulting from compact design, dura- 
bility and easy assembly and dis- 
assembly. The machine is built on 
American measurements and _ stand- 
ard parts to allow simple replace- 
ments from U. S. sources. Another 
feature is reverse motion which per- 
mits immediate reworking of any 
single spot in the leather. 

Machines are handled exclusively 
in the U. S. by Monteleoni, Inc. of 
270 Park Ave., New York City. 





Shoe Production By Types: 1952-1953 


Kind of footwear December 
(000 omitted) 1953 
Shoes and Slippers, total 38,021 
Civilian, total 37,411 
Military, total 610 
Shoes, Sandals, and 
Playshoes, total 
Men’s, total 
Dress 6,097 
Work 1,899 
Sandals and playshoes 91 
Youths’ and boys’, total 1,362 
Dress 
Work 
Sandals and playshoes 
Women’s, total 
Dress 
Work 
Sandals and playshoes 
Misses’, total 
Dress and work 
Sandals and playshoes 
Children’s, total 
Dress 
Sandals and playshoes 
Infants’ 
Babies’ 
Athletic Shoes, total 
Men’s 
Youths’ and boys’ 
Women’s 
Other 
Slippers for Housewear, total 
Men’s 
Youths’ and boys’ 
Women’s 
Misses’ 
Children’s 
Infants’ and babies’ 
All Other Footwear 


34,210 
8,087 


Production 


Cumulative totals 
January-December 


November December 


1953 1952 1953 1952 
33,522 42,033 501,180 508,534 
33,007 41,732 497,611 501,746 

515 301 3,569 6,788 


28,011 
6,801 


37,303 
9,010 
5,055 6,798 
1,688 2,118 
58 94 
1,124 1,539 
1,033 1,418 17,010 
44 113 1,293 
47 5 102 
12,921 18,028 231,262 
9,241 12,236 153,104 
131 257 2,939 
3,549 5,535 75,219 
2,299 2.895 32,980 
1,902 2,369 27,407 
397 526 5,573 
2,064 2,690 29,871 
1,901 2,387 25,840 
163 303 4,031 
1,810 2,103 22,637 
992 1,038 13,348 
262 229 2,697 
162 142 1,754 
16 13 141 
76 68 744 
a 6 58 
5,039 4,161 50,956 
1,243 1,128 11,846 
81 52 1,330 
2,535 2,130 27,838 
311 221 2,775 
589 429 5,050 
280 201 2,117 

4,143 


440,077 
98,557 
74,664 
22,613 


450,738 
102,235 
77,294 
23,868 
1,073 
18,405 


New Leather Firm 


Thomas B. Harvey Leather Co. and 
Malis Leather Co., beth of Philadel- 
phia, Pa., have announced formation 
of a new company to be known as 
Harvey Malis Co., Inc. The firm will 
have offices at 48 Wildey St., Phila- 
delphia. 

The new company has been organ- 
ized for the purpose of selling and 
developing specialty leathers, new 
ideas in leather and specialty leath- 
ers. Operations will begin about 
March 1. 

Thomas B. Harvey Leather Com- 
pany will continue to function as at 
present, the new company will make 
no change in their present policy. 

Malis Leather Company will con- 
tinue to function as an independent 
unit. However, the new company 
will take over the merchandising of 
the “PlayTanKid” Garment and 
Aniline of the Malis Leather Com- 
pany. 

Among the personnel will be 
Thomas B. Harvey, Simon S. Malis, 
William Cromley, Lawrence L. Malis, 
and Larry Pelzer. 


Wohl Buys 2 Stores 


Wohl Shoe Co. of St. Louis has 
purchased two Los Angeles shoe 
stores from Harold B, Frankel, well- 
known Coast retailer, according to 
Milton Frank, Wohl executive vice 
president. 

The stores are Harold’s Beverly 
Hills and Harold’s Westwood. Both 
have been combined with Wohl’s 
newly - organized Wetherby - Kayser 
group, which now includes five stores 
in the Los Angeles area, and will be 
known as Wetherby-Kayser, West- 
wood, and Wetherby-Kayser, Beverly 
Hills. General supervisor of the five- 
store group is Dallas Hubbard. 
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Hides To Yugoslavia 


The Government of Yugoslavia has 
been granted approval of their appli- 
cation for FOA financing of pur- 
chases to be made of hides. Approval 
has been given by the issuance of 
Procurement Authorization No. 58- 
470-00-4206 allowing $1,125,000 for 
procurement of cattle hides only from 
sources in the United States and 
Possessions. The contracting period 
for purchases extends to May 31, 
1954, 


FATLIQUORING SYMPOSIUM 


The following concerns in Yugo- 
slavia will make purchases, and sup- 
pliers desiring additional details 
should contact the following firms 
direct or the Yugoslavia Commer- 
cial Attache Office, Suite 313, 24 
State Street, New York, New York 
(Telephone: Bolling Green 9-6055.) 

Derma, Belgradska 58, Zagreb, 
Yugoslavia; Centrotekstil, 7 Jula br. 
9, Belgrade, Yugoslavia; Koteks, 
Knez Mihajlova 25, Belgrade, Yugo- 


slavia. 


Newer Emulsifiers Now Helping 
Tanners To Make Better Leathers 


By C. E. Retzsch 
Nopco Chemical Co. 


Regarding the newer emulsifiers, 
many tanners are asking, "What do 
these products have that make them 
different from the materials we are 
normally accustomed to using?"; 
"What is the difference between the 
sulfated oil |'m using at present and 
one of these new cationic things?"; 
"Why is one oil cationic and another 
anionic, and still another non-ionic? 
Are they just fancy names to be used 
in a new selling approach?" 


A sulfated oil, when dissolved in 
water, loses the sodium or ammonium 
ion used in neutralizing and the 
remaining fatty portion possesses a 
negative charge. Therefore, sulfated 
oils must be classed as anionic. 

Recently, the fat and oil field has 
seen the introduction of materials and 
processes that enable one to obtain 
a positive charge on the fatty portion 
itself. Such a procedure is as follows: 
a fatty acid can be reacted with a 
large molecular weight organic base 


Condensation of paper delivered before New 


England Tanners Production Club, Salem 


Mass, Feb. 19 


called an amine. The result of this 
neutralization is an amide which 
means a product is produced contain- 
ing a nitrogen group in a very con- 
venient spot for further reactions. By 
reacting this product further with an 
acid, such as hydrochloric, the acid 
adds on at the nitrogen group with 
the result that when this product is 
dissolved in water the chlorine group 
ionizes off as an anion Cl- leaving 
the balance of the product, the fatty 
portion, with a_ positive charge. 
Therefore, such a product is said to 
be cationic. 


Another class of materials that 
are of recent interest are those com- 
pounded from glycols and which, 
when dispersed in water, do not dis- 
having charges. 
Therefore, these materials are called 


sociate into ions 


non-ionics. 

By combining cationic and non- 
ionic emulsifiers with the already 
available and familiar anionic emul- 
sifiers, the tanners have been given 
new and novel means of fatliquoring 
various types of leather. 


The term “emulsifiers” is not 
always the proper manner in which 
to think of the newer products. 
Cationic charges are imparted to the 
fat itself just as anionic charges are 
imparted to the fat in the case of sul- 
fated oils. Consequently, if a sulfated 
oil is not classified as an anionic 
emulsifier, then the cationic oil cannot 
be rightly classified as simply a 
cationic emulsifier. Therefore, we 
are dealing with cationic fats and oils 
and not simply an emulsifier. Many 
of the unusual results obtained are 
due mainly to the charge present but 
partly to the fact that the oils and 
fats are not as drastically changed 
during the reactions involved in 
making a cationic product as in the 
case of sulfating. 


Chrome leather that has been 
retanned with vegetable can be given 
proper internal lubrication and, at 
the same time, have the grain well 
lubricated to prevent popping by a 
blend of the proper emulsifiers. Vege- 
table tannins impart an anionic 
charge to the surface of the leather 
and, therefore, have no affinity for 
similar or anionic charged fatliquors. 
However, since opposite charges 
attract, the vegetable tannins naturally 
attract a positive or cationic charged 
fatliquor and, therefore, receive 
proper lubrication. 

Through recent developments 
whereby one product can be prepared 
possessing cationic, nonionic and 
anionic charges, the necessity of the 
tanner doing his own blending is 
eliminated. By means of a few test 
runs, the tanner can determine what 
one product best suits his particular 
leather and in this way he can obtain 
the values of the newer emulsifiers, 
and, at the same time, continue to 
employ the best characteristics of the 


old. 


Conditions encountered in many 
of the recently developed tannages 
require the use of the newer emul- 
sifiers entirely due to the failure of 
the anionic emulsifiers to operate in 
the types of the salts and acids 
present. 

The tanner consequently will now 
be able to take icetaee of the 
properties of the newer emulsifiers 
and so make good leather better. 





a brand of Distinctive Ex- 
cellence. 





MANUFACTURING SPECIALISTS—FATLIQUORS, SULPHONATED OILS, 
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The Services of our Research Laboratory are at your Disposal. 


WHITE & HODGES, INC. 


Everett, Massachusetts 
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FATLIQUORING SYMPOSIUM 





Analysis Of The Various 
Properties Of Prepared Fatliquors 


By Vernon Norton 
Eastern Industrial Oil Products Co. 


The fatliquoring operation has a 
great deal of influence on the final 
characteristics of leather. But if this 
step is co-ordinated to fit the preced- 
ing processes it is quite possible to 
closely match the results by using 
either anionic, cationic or nonionic 
reactive materials in the fatliquoring 
operation, even though the chemical 
reactions are quite different. 

The emulsion or colloidol type fat- 
liquor could be classified under an 
of the three general types, but we will 
discuss the soap and oil type, anionic 
in reaction, which has been the basic 
type of fatliquoring in water solutions 
since tanning processes were re- 
corded. 


The original prepared fatliquor 
was made by the tanner himself and 
in some instances, still is today. They 
were made by the addition of an al- 
kali to raw oil containing a fairly 
high percentage of fatty acids and 
the resulting soap used as a fatliquor. 
Although there are very few fatliq- 
uors used today which depend upon 
soap alone as their emulsifier, it is 
the soap content of a prepared fat- 
liquor which is its dominating char- 
acteristic both in the way it works 
and its appearance. 

A dispersion of small droplets of 
one liquid in another is known as 
an emulsion, and although liquids 
which are mutually insoluble can be 
emulsified by mechanical agitation, 
they are very unstable. However, 
these liquids may be readily stabi- 
lized by the addition of an emulsify- 
ing material and for this type of fat- 
liquor, we will discuss soaps as this 
agent. 


The soap type of emulsion is 
very sensitive to hard water, metallic 
salts and acid conditions either in the 
leather or the fatliquoring bath. The 
presence of any one of these mate- 
rials in fairly small concentrations 
will precipitate the oil from the water 
too rapidly. To overcome the lim- 
itations of straight soap emulsion un- 
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der these conditions a second stabi- 
lizer is usually employed which may 
be sulfated oil, non-ionic emulsifier, 
albumens or protein products. The 
addition of a stabilizer, which in 
many cases is sulfated oil, overcomes 
the tendency of the soap to precipi- 
tate too rapidly, therefore a typical 
prepared fatliquor would consist of 
a combination of soap, low sulfated 
oil and raw oil. In most cases, nei- 
ther the soap content nor the sulfated 
oil portion in themselves would be 
enough to emulsify the oil. The com- 
bination of the two makes a fatliquor 
with some of the stability associated 
with the sulfated oil and the breaking 
qualities of a soap. 


A logical question is “Why use 
soaps at all if they are going to give 
us so much trouble?” It has been 
found that we can expect good grain 
lubrication and “fulling” or round- 
ing qualities from soap and oil emul- 
sions. If we can compensate for their 
instability with the addition of some 
stabilizer and still keep these other 
properties, we should have a good 
fatliquor for grain leather. Because 
prepared fatliquors give good grain 
lubrication we expect less softening 
action as compared to a sulfated oil. 

I do not want to give the impres- 
sions that only by using prepared 
fatliquor can one get grain lubrica- 
tion. By adding amounts of raw oil 
to sulfated oil, or by lowering the 
degree of sulfation, it is possible to 
produce an emulsion which dupli- 
cates the prepared fatliquor as fat 
as braking qualities. This type of 
fatliquor is most desirable on leath- 
ers which require softness as well as 
surface lubrication, such as garment 
leathers. However, in the case of 
certain shoe leathers where too much 
softness has a detrimental effect, the 
raw oil portion must be increased to 
the point where the emulsion becomes 
unstable, and gives very inconsistent 
results. 

Another comparison between 
prepared fatliquors and sulfated raw 
oil emulsion is their migratory char- 
acteristics on drying and subsequent 
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operations. We conducted some tests 
on pasted side leather fatliquored in 
both manners and the results were 
quite interesting. We extracted the 
oil from the grain skiving, split off 
immediately after the side was 
stripped from the plate and com 
pared it with the skiving from the 
same side that had mulled at room 
temperature for 48 hours. On_ the 
leather fatliquored with the sulfated 
raw oil combination, the grain layer 
removed while the side was. still 
warm, showed approximately 30 per 
cent more extractable oil than the 
grain layer from the side which had 
mulled for 48 hours. The raw oil 
migrated to the grain layer during 
the drying cycle and dispersed on 
mulling. The same tests on prepared 
fatliquors showed nowhere near 
the variation in surface lubrications 
between the leather fresh from 
the pasting unit and that which had 
mulled for 48 hours. This indicates 
that the properly designed prepared 
fatliquor makes a definite combina- 
tion with the fibre and shows very 
little tendency to migrate during sub 
sequent operations. 
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LEATHER MARKETS 





Large Back Orders Almost All Filled; 
New Orders Small But Large In Total 


Leather Production Dropping As Season Nears End. 
Tanners Look To Leather Show For New Beginning. 


Sole Leather Tanners get enough 
new business to keep optimistic. 
Prices generally unchanged with 
lights and mediums getting most at- 
tention. 

Best 8 iron and down bends bring 
about 66c. A few carefully selected 
bends bring up to 68c. 8-9 iron 
leather brings about 60c and down. 
Between 50 and 54c usual trading 
area for 9-10 iron bends. Smaller 
interest in bends over 10 irons and 
about 47c and down difficult to get. 

Sole leather tanners of Philadel- 
phia say business is not too bad. Ap- 
parently shoe manufacturers are go- 
ing into Easter production and buy- 


ing as if they expect excellent busi- 


ness. 

The No. 1 findings dropped to 61e 
but other prices are quoted as fol- 
lows: factory bends move at 54ec a 
tannery run and No. 1 bellies are 
moving well at 29c for light and me- 
dium and 27c¢ for heavy. 


ders getting a litthke more attention 
when price is just under the often 
Double rough 


quoted 38c mark. 
Some trad- 


shoulders usually quiet. 
ing in selected lights at 48c and down. 
Most trading done at 44c and down 
for TR leather. 


Calf Leather Tanners find back- 
logs dwindling. New business only 
in small lots for immediate delivery. 

Strong demand for men’s heavy 
leather but medium weights starting 
to pile up. Tanners merchandising 
ingenuity being tested. About $1.05 
and down paid for regular finish; 
add a nickle and you get aniline. 

Women’s weights still being 
shipped in quantity but new orders 
needed to keep production satisfac- 
tory. About $1.00 and down asked 
for regular finished small skins. 
About 96c and down asked for regu- 
lar sized skins. Aniline finishes 
quoted at 4-5c more. Calf suede get- 
ting a few sample orders but volume 


Sole Leather Offal busy only in 
belly department. Between 27 and 
29¢ easily obtained for steer bellies; 
same usually paid for good cows. A 
few lots move at 28-30c. Single shoul- 


not in sight. 


Sheep Leathers hold up well in 


billings. 


New business spasmodic. 


One week it is good, next week quiet. 





Prices and Trends of Leather 


KIND OF LEATHER THIS 





CALF (Men’s HM) 

CALF (Women’s) 

CALF SUEDE 

KID (Black Glazed) 

KID SUEDE 

PATENT (Extreme) 
SHEEP (Russet Linings) 
KIPS (Combination) 
EXTREMES (Combination) 
WORK ELK (Corrected) 
SOLE (Light Bends) 
BELLIES 

SHOULDERS (Dble, Rgh.) 
SPLITS (Lt. Suede) 
SPLITS (Finished Linings) 
SPLITS (Gussets) 
WELTING (% x %) 
LIGHT NATIVE COWS 


58-98 


55-90 
48-90 
52-57 
15-25 
52-54 
44-50 
34-38 
64-68 
27-29 
44-50 
30-35 
17-20 
15-17 
Fo 7 
1314-14 


All prices quoted are the range on best selection of standard 


rawstock, 


WEEK 


73-1.05 


60-1.00 


MONTH 
AGO 

73-1.05 
58-98 

60-1.00 
55-90 
48-91 
53-58 
15-25 
52-54 
44-50 
36-40 
64-68 
26-29 
44-50 
30-35 
17-22 
15-17 

Vy 7-742 
14 


YEAR 
AGO 


80-1.08 
75-91 
80-1.05 
55-90 
80-96 
56-62 
18-32 
55-57 
50-52 
36-42 
65-68 
23-25 
50-52 
30-36 
18-22 
15-17 
7% 


16 


1953 
HIGH 


95-1.20 
80-1.03 
85-1.10 
55-90 
80-96 
60-64 
18-32 
64-68 
56-59 
38-45 
68-72 
26-29 
51-56 
35-39 
24-26 
18-20 
S 
20 


tannages using quality 





LEATHER and SHOES 


February 27, 1954 





Best boot lining russets bring 
about 25c¢ and down. Shoe lining 
russets bring 22c and down with most 
trading at 14 to 18c. Colored vege- 
table linings quoted at 26c and down, 
sell best in grades around 23c and 
down. Chrome linings getting fair 
attention at 28¢ and down. Hat 
sheep and novelty leather continue 
slow. 


Side Leathers maintain billing 
pace of past few weeks. Old orders 
being rapidly filled and new business 
avidly sought. Buyers want only 
small fill-in lots. White volume good, 
Best tannages continue the busiest; 
volume tannages must fight for every 
order. 

Combination tanned leather brings 
up to about 54c for best heavy kips. 
Best extremes bring around 50c and 
down. Large leather gets about 44 
for very best heavy stock. 

Chrome kips bring around 50c for 
best heavies. Extremes up to 45c. 
Large leather about 42c and down. 
Light weight chrome leather available 
at variety of prices in the 30's. 

Buyers look askance at 34c work 
shoe retan. Waterproof at 36c and 
down get little more attention. Tan- 
ners quoting higher prices find sales 
few. 


Split Leather produced in large 
quantities and this makes for strong 
competition. Linings biggest item. 

Up to about 20c paid for finished 
linings. Buyers say 22c and down 
quotations unrealistic. Yet at least 
one producer claims to a standard 
quotation of 22-20 18c. Usual trad- 
ing area around 18c and down. Best 
selected suede linings quoted at 26c 
and down with plenty available at 
about 20c and down. Non-slips 
bring 16-20c. 

Heavy suede still finds steady call 
from makers of unlined shoes for 
men, women and growing girls. Up 
to about 44c and down asked for 
best. Plenty available at 40c and 
down. Little activity in lights suede 
with quotations of 35c and down gen- 
eral, 


Kid Leather slack again. Phila- 
delphia tanners not too optimistic 
about general business conditions. 

Black suede did not show any start- 
ling increase although it did not 
show any signs of dropping. 

Some interest in low grade black 
glazed, and some white glazed is mev 
ing. A few tanners are selling 
crushed in black, white and colors but 
this is not too much in demand right 
now, 


Slipper extremely slow with few 
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signs of picking up. Even linings are 
not too active at the present time. 
Prices firm but this is not consid- 
ered the good sign it is generally felt 
to be since with rawskins and costs 
of operation both running so high, 
tanners feel their asking prices should 


Zo up. 


Average Kid Leather Prices 
Suede 32c—90c 

Crushed 35c—75e 

Slipper 25c-—60ec 

Glazed 25ce—1.00 

Linings 25e—55e 

Satin Mats 69e—98e 


Belting Leather holds. Philade!- 
phia tanners say they “can’t com- 
plain too much.” 

Although shoulders are 
quite well to welting men, there was a 
slight drop in quotations and they 
now sell at 49e for No. 1 and 47e for 
No. 2. As far as bend butts are con- 
cerned, quotations appear to be just 
about the same: No. 2 sell at 96c for 
light and 88 medium and 83c 
heavy; No. 3 move at 89e for light, 
84c medium and 78e heavy. 

Curriers say they are holding their 
own—to the degree that 
hasn’t dropped and also that their 
prices are firm. Sales are made 
curried belting, pretty much covering 
the price range and although they 
were not as large as they had been 
expected, orders were not too small. 

Curried shoulders moving fairly 
well—but not for waist belting. Cur- 
ried price lists remain unchanged. 


moving 


business 


AVERAGE CURRIED LEATHER PRICES 


Curried Belting Best Selec. No. 2 No 


3 
Butt Bends eee 5-1.35 3-1.31 1.16-1.2 
Centers 12” 53-1. 64 q 55 1.41 Af 
Centers 24”-28” .. 51-1.58 “LE 1.39-1.5: 
Centers 30” .... -1.52 1.37- 1.35-1.43 
Wide Sides : 1.25 “1.21 1.12-1.1 
Narrow Sides -1.17 -1.13 1.05-1.0 

Premiums to be added: Ex Light, plus 5e-10c; 
Light, plus 7c; Heavy, minus 5c-10e; Ex 
Heavy, minus 5c 


Work Glove leather promising. 

A slight improvement in operations 
scheduled by certain heavy industries 
such as the automobile business 
should help demand for work gloves. 

Same situation in work glove 
leather. Top quality tannages main- 
tained at unchanged prices but some 
productions sold at a cent or so less 
due to various factors such as quality, 
need for volume business and possibly 
distress conditions where sellers want 
to convert leather inventory into cash. 

Work glove splits quoted un- 
changed, LM weight at 13-l4e for 
No. 1 grade, 12-13c for No. 2 grade 
and 11-12c for No. 3 grade. M 
Weight ranges 14-15c for No. 1 grade, 
13-l4e for No. 2 grade and 12-13: 
for No. 3 grade. 


LEATHER and SHOES 


SPECIALISTS in SPLITS 


SUEDE LININGS 
SOLE & GUSSET 


GLOVE LEATHERS 
HORSEHIDES 
COWHIDES 

SHANKS 
BELLIES 
DEERSKINS 
MOCCASIN COWHIDE 


Cau.’ 
ey ae 
A.L.GEBHARDT CO. 


416 N. WATER ST., MILWAUKEE 
ke eae ee 


TANNIN 





white and C° pon 


OHIO LEATHER CORP. | ton 

87 South St. os 4 

@ THE OHIO LEATHER CO, "Si 
Park Ave. ~ 

ry THUR S. sada UEATHE a de 
‘. 

va n St on Francisco 

71@ Missio 


x sast and Orient) 
(Pacific = A HERTZ 


Mayfair, Lon 


(Exp a oo eh 


GIRARD. OHIO 














Garment leathers lag. Mild 
weather prevailing in many sections 
of the country has had decided effect 
upon the demand for leather coats 
and jackets. 

Horsehide garment leather moving 
slowly with 36c and down still listed 
in some tanning quarters and average 
price basis continuing at 33-34e and 
down, In a few instances, slightly 
higher prices listed but it is admitted 
lists shaded to book business. 

Sheepskin garment leather mov 
ing in spotty fashion and prices con- 
sidered about steady. Good tannages 
of suede quotable at 32-33c and down 
and grain finish at 33-34¢ and down 
based upon prices heard in latest 
dealings. 

Cowhide garment leather has been 
sold as low as 29c¢ a foot although 
some sellers still ask upwards of 30« 
to as high as 33c, 


Bag, case and strap dull, An 
occasional order here and there but 
volume is small. Prices, for the most 
part, holding unchanged. 

Case leather of 2-2'% ounce ranged 
41-42c, 3-3 ounce at 43-44c, Russet 
strap leather, Grade A, quoted at 50- 
5le for 4/5 ounce, 52-53c for 5/6 
ounce, 54-55e for 6/7 ounce, 56-57¢ 


for 7/8 ounce, 58-59e for 8/9 ounce. 
61-62c for 9/10 ounce. and 64-65« 
for 10/11 ounce. 

Grade B continues at 2c less and 
Grade C 4c under the above quoted 
prices. Premiums over russet prices 
charged for colors and glazed finish 
amounting to 3c and 2c respectively. 


Glove leathers dull. Manufac- 
turers are only covering their needs. 
Fall orders slow coming but the gen- 
eral feeling is that business will at 
least equal last year’s production. 
Tanneries running but not busy. 

English doeskins enjoy a fair sale 
at 45c, 38 and 32c. Heavy weights 
at 45c are slow. Some business stir- 
ring in Iranians. Asking prices are 
26c, 22c and 18&ec. Men’s garment 
grade quoted at 2éc. 

Prices on domestics vary as to tan- 
ners. Quotations range from 32c for 
top smooths down to 22c for Pigtex 
grade. Grey suedes quoted at 38c 
with very little business done at this 
figure. Fine leathers neglected. 

Production of garment leather 
being held up by the lack of pickle 
skins. Ladies’ suedes quoted at 36c, 
34c and 32c. Men’s weights range 
from 34e to 30c. 
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LINING LEATHERS ° 
AND CALFSKINS ° 








fale 


LININGS ... Side leather and calf linings. 
Domestic and imported to fit shoe manu- 
facturer's individual needs. : 


TOOLING LEATHER... Calf, kips and 
sides for leathercraft work. 


-HEBB LEATHER C0., INC. BOSTON, MASS. 


dtr) on bk Nh nt elit 





112 BEACH STREET 








“SUPERIOR LEATHERS” 


Chrome Retan Sole Leather 


s? side be es 


} Ff perties 


“Katz Chrome’ 


eathe ' anel) jiov 


itstanding in its waters 


ang garment purposes 


Chrome Retan Upper Leather 


s} b water 


resisting easily worked 
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SUPERIOR TANNING CO. 


1254 West 


ry c ( 
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Tanning Materials Same 


Raw Tanning Materials 


Divi Divi, Dom., 48% basis shp't, bag $72.00 
Wattle bark, ton ..‘Fair Average’’ $98.00 
..'*Merchantable’’ $95.50 
$120.00 
Ground $110.00 
Myrobalans, J. 1's Bombay 3.00 
Sorted 
Genuines 
Crushed 42-44% 
Valonia Cups, 30-32% guaranteed 
Valonia Beards, 40-42% guaranteed 
Mangrove Bark, Ecuadorian 
Mangrove Bark, Colombian 
Mangrove Bark, 38% ». Africar 


$55.00 
. $71.00 
.$54.00 
$58.00 
$71.00 


Tanning Extracts* 


*hestnut Extract, Liquid (basis 
25% tannin), f.o.b. plant 
Tank cars 

Barrels, c.1 

Barrels, 1.c.| 


hestnut Extract, Powdered (basis 
1% tannin), f.o.b. plant 
Bags, c.l. . ‘ 11.28 
Bags, |.c.1 : . 12.00 
Cutch, solid Borneo, 55° tannin 08% 
Hemlock Extract, 25% tannin, tk. cars 
f.0.b. works 0625 
bbis. c.l 06% 
Oak bark extract, 25% tannin, Ib 
bbis. 6%-6%, tks 06% 
Quebracho Extract 
Solid, ord,, basis 63% tannin, c.1 11 31/64 
Solid clar., basis 64% tannin, c.l 12 3/16 
Wattle extract, solid, ¢.1., East African 
60% tannin 10 
Wattle extract, solid, ¢.1., South African 
60° tannin 10 
Powdered super spruce, bags, c.! 
65%; Le.l 
Spruce extract, tks., f.0.b. wks 


Bho 


Myrobalan extract, solid, 55% tannin 
Myrobalan extract, powdered, 60% tan 
nin , 
Valonia extract, powdered, 63% tannin 
Quebracho Extract, Powdered, Swedish 
spray dried, 76-78% tannin 
Wattle Extract, Powdered, Swedish, 
73% tannin , 
Powdered Spruce, spray dried, Swedish 
Myrobalan, Swedish, Powdered 68-70% 
Oakwood, Swedish, solid, 60-62%, 
Oakwood, Swedish, powdered, 64-66% 
Larehbark, Swedish, solid, 54-56% 
Larchbark powdered, Swedish spray- 
dried, 58-60% 


Tanners’ Oils 


Coed Oil, Nfid., loose basis, gal 90-.95 
Cod sulphonated pure 25% mois 

ture 13-.13 % 
Cod, sulphonated, 25% added mineral 

11! 12 
Cod, sulphonated, 50% added mineral 
11-.11! 

Castor oil, No. 1 C.P. drs. Le.l 22 
Sulphonated castor oil, 75% . wa 
Linseed oil, tks., f.0.b. Minn. . . can 

drums .. 60) 00d6 80006 se 16.7 
Neatsfoot, 20° C.T 30-.32 
Neatsfoot, 30° C.T 
Neatsfoot, prime drums, c.! 

Le.l, fob Chicago 
Neatsfoot, sulphonated, 75% 
Olive, denatured, drs. gal 
Waterless Moellon re 
Artificial Moellon, 25°, moisture 
Chamois Moelion, 25°, moisture 
Common degras . “7 is » 12-.13 
Neutral degras ep boneree -25-.26 
Sulphonated Tallow, 75%, 12-.13 
Sulphonated Tallow, 50% 09! 
Sponging compound 13 
Split Oil 11-.12 
Sulphonated sperm, 25°, moisture 16! 
Petroleum Oils, 200 seconds visc., 

f.o.b 
Petroleum Oils, 150 seconds vise 

f.o.b 
Petroleum Oils, 100 seconds visc., 

f.o.b 


*Imported Extracts are plus duty 
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Uncertain Trading Brings Ups 
And Downs In Rawstock Prices 


Early Decline Recovered Late in Week 


As Buying for Export Breaks Out Again 


Big Packer hides uncertain. 
Early declines in some selections of 
4c are recovered following new ac- 
tivity for dealer export exchange. 

Big Four packers at midweek sold 
10,000 branded butts at 91c, Colo- 
rados at 9c, 12,000 heavy native 
steers at 1O'%4c for rivers, lle for 
Chicago and Sioux Falls, 3100 heavy 
cows at 11'c for rivers, 12c for St. 
Pauls, 2400 light native cows at 14c 
for St. Louis, 144c for St. Pauls, and 
7500 Milwaukee allweight calf at 40c. 

Demand for light cows and heavy 
cows spotty with picked points 
wanted. For example, a car of Mil- 
waukee heavy cows brought steady 
price of 12c which was paid because 
hides wanted for a special purpose. 
Heavy cows from other northern 
points had sold at 11'%c while grub- 
bier river points continued to bring 
lle. Tanner demand for light cows 
also of specialized character. 


From all indications volume of 
trading in the past three weeks has 
been smaller than the rate of produc- 
tion which continues large due to the 
heavy kill. As a result, packers are 
finding it difficult to maintain their 
well sold up position which they held 


sO long. 


Independent packer hides 
moderate. A Wisconsin packer led 
off in trading with a car each of light 
native cows at 13'c, branded cows 
at 10'4c and heavy native cows at 
llYoc. A large lowa packer sold 
1,900 Sioux Falls heavy native steers 
at 10!4¢ and around 3,000 branded 
cows at 104%. The same packer also 
reported to have sold 1,400 Ottumwa 
heavy native steers at 10c, 

Packers’ Ass'n also sold 600 bulls 
at 80-82 lb. avg. at 10%4c basis na- 


tives. At the same time, the lowa 








Close 
Feb, 25 


April 14.79T 
July 15.15B 
October 15.45B 
January 15,.58T 
April 15.70B 
July 15.73B 


Total Sales: 


High Low Net 
for Week for Week Change 


Close 
Feb. 18 


14.30 +56 
14.70 +49 
15.10 +45 
15.22 +43 
15.67 +45 
15.58 +48 


14,92 
15.34 
15.64 
15.60 
15.80 
15.58 


14.23T 
14.66B 
15.00B 
15.15B 
15.25B 
15.25B 


222 Lots 








HIDE AND SKIN 


Present 


Heavy native steers 10-10% 
Light native steers 1314-144 
Ex. light native steers 16 -16'% 
Heavy native cows 11-12 
Light native cows 14-14%, 
Heavy Texas steers 9 
Butt branded steers 9 
Light Texas steers 11 -11'44N 
Ex. light Texas steers 13 '4-14N 
Colorado 8, 
Branded cows 10'%-11 
Native Bulls 10 -10% 
Branded Bulls 9 - 9), 
Packer calfskins 37-424 
Packer kipskins 25-25% 


QUOTATIONS 


Week Ago Month Ago Year Ago 
10'4%-11% 10'%-11 1314-14 
13 14-14% 14 -14'4% 19-19% 
16 -16'% 164.N 22 
il -12 11 «12 15 -16 
1314-14 14 19 

9 12 

9N 

12N 

14'AN 

8, 
10'%4-11 10'%-11 131-14 
10 10 1k -11% 
9 9 10-10% 
37-421, 37 -42Y, 4714-57/ 
2514-27" 25 -28 321-40 


NOTE Price ceilings have now been completely ended by the government. All 
remaining goods and services have been removed from price controls, All regulations 
winding up controls require that applicable records be held until April 30, 1955, 


packer sold 1,900 heavy cows from 
Sioux Falls at 114s. 

Last reported trading by New York 
packers involved three cars of south- 
eastern light hides at 15e for natives 
and 1l3e for brands. 


Small packer sales limited. 
With kill continuing heavy and only 
small sales here and_ there, 
packer hides tend to 

Light southwestern hides such as 


small 
accumulate. 


Texas 38-49 lb. avg. productions sold 
at 12! we flat fob. shipping point while 
40-42 |b. avg. considered top at 12c; 
these prices a cent lower than previ- 
ously. Midwestern 46 lb. avg. hides 
sold as low as lle compared with 
earlier business in 49 bb. avg. Cen- 
tral Indiana productions at 11's 
selected fob. Bulk of last trading in 
50-52 |b. avg. midwestern hides has 
been in the range of 10%-lle but 
more can be bought at these prices. 

A little export business reported in 
heavier hides, some midwestern 60-62 
lb. avg. selling at 9c for native and 
7c for branded, selected fob. West 
coast, small packer steers sold at 7 
and cows at 8! 4 flat fob. Midwest 
ern small packer bulls averaging 80 
%5 Ibs. sold at 9c¢ selected fob. 

















you learned a new song. The whole 
family knows about CONTROLLED 
PENETRATION of tannery oils by 
Salem Oil & Grease Co. to tan 
better leather. 








TABER 
TANNERY 
PUMP S& 


, «+ have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. ¥. 











February 27, 1954 


LEATHER and SHOES 





Country hides selective. Two 
cars of light renderer hides of good 
quality averaging 41-42 lbs. sold at 
BYoc flat trimmed fob. shipping 
point. Previous trading involved 
mixed lots of 48-52 bb. avg. locker- 
butcher and renderer hides at 8-8! 
flat fob., depending upon sellers and 
shipping points while locker-butcher 
hides free of renderers quoted in 
some quarters at 9c for similar aver- 
age. 

Some 40-42 bb. avg. locker-butcher 
hides sold late in the preceding week 
at 9'\4c flat trimmed fob., but more 
offered at that price slow to sell. No. 
3 hides in carlots held around 
7e and country bulls last brought 6c 
fob. in carlots, 


Calf moving again. One of the 
big packers sold 7,500 Milwaukee all 
weight calf at 40c. Earlier, another 
big packer sold 2,000 St. Louis heavy 
calf at steady price of 37¥4c. At the 
same time, a third packer sold 2,500 
kip at 25c. 

Previous trading involved 
kip and overwe ights at 25'%4c for 
both the 15/25’s and 25/30's. No 
further offerings are available at lat- 
est trading basis for the present at 
least. 


Packer 


river 


slunks remained 


regular 


wars 
'e il ac 
NL 


a 


unchanged at $1.85 and large hairless 
at &5c, last paid. In small packer 
skins, allweight calf nominal around 
29-30c but some southwestern small 
packer kip sold as low as 15c. Coun- 
try calf quoted at 20-2le while some 
kip moved at 12-12'c in carload lots. 


Horsehides mixed. Offerings 
still meager, particularly better qual- 
ity northern productions for which 
buyers show a preference due to 
larger spread and heavier average 
weights, etc. Sellers asking around 
$11.00 untrimmed and $10.00 
trimmed fob shipping points for such 
productions. Meanwhile, tanner in- 
terest spotty and dealers who conduct 
cutting operations show indifference 
because of inability to obtain profit- 
able prices on cut stock. 

Most buyers’ ideas on whole hides 
around $10,25-10.50 untrimmed and 
$9.25-9.50 trimmed for desirable 
northern productions; even less on 
supplies from other sections, particu- 
larly if large percentages of mules 
and ponies are included such as in 
the south. 

In cut stock, northern fronts slow 
selling around $6.00-6.25. At the 
same time, butts steady at $3.75-4.00 
for 22” and up of good quality. 


for producing... 


BETTER LEATHERS 


MORE ECONOMICALLY 


EXTRACTS 


PANCREATIC BATES ®© FILLERS 
SOLE LEATHER FINISHES 


TANNER'S SUGAR e 
CHEMICALS 


TANNER’S LIME 
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We invite your inquiries and permission to 
prove better yields with LINCO PRODUCTS 


oe H. LINCOLN & SON, INC. 


COUDERSPORT, PENNA. 
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Sheep pelts interest. Although 
some big packer fall clips sold re- 
cently at $2.10, more inquiries for 
big spready type skins and some of 
these purchased at $2.25. Meanwhile, 
midwestern shearlings moved at 
$1.25-1.30 depending upon sellers and 
quality; No 2’s at $1.15 and last sales 
of No. 3’s at 80-85c. 

Current production packer wool 
pelts quoted at $4.25-4.30 per cwt. 
liveweight basis, last reported trading 
in that range. While some sellers still 
ask more money, no sales reported 
since trading in full wool dry pelts 
at 24-25c fob. shipping points. 

Some call for pickled skin contin- 
ues at steady prices ranging $9.50- 
10.00 per dozen with an occasional 
sale. 


Dry Sheepskins drag. Sales con- 
tinue at a minimum as relatively little 
interest noted and then at prices usu- 
ally under what shippers are willing 
to accept. 

Reports from Australia on the wool 
sheepskin auctions state that the Mel- 
bourne market was par to one penny 
dearer and at Sydney, 37,000 skins 
were offered and lambs were one to 
two pence dearer while all others 
were part to two pence dearer. 

Hair sheep markets firm with sell- 
ers generally not offering here as 
their ideas are above buyers’ views. 

Visitors to Fulton County state that 
buyers are showing less interest for 
Brazil cabrettas and what interest 
there is, is for certain types generally 
not offered here. Europe in the mar- 
ket and has been taking most of the 
recent supplies. Shippers at origin 
remain firm and show no inclination 
to reduce asking prices. 

Other varieties difficult to quote as 
very little business can be confirmed. 
An occasional small lot of Nigerians, 
Mochas and Addis-ababa butchers 
may be moved but in general, these 
sellers state that they are doing much 
better in Europe. 

Shearlings slow and nominal. With 
our domestic levels at present prices, 
buyers claim they cannot operate in 
foreign skins at the prices asked by 
shippers. 


Pickled Skins mixed. New Zea- 
lands slightly easier as on some late 
sales, sellers have accepted reduc- 
tions. 

On a tender of “Wallacetown” 
lambs, 4,000 dozen sold at 92 shill- 
ings 4 pence. Some North Island 
lambs sold at 90 shillings for “Horo- 
tiu” and 90-91 shillings for “Long- 
burn.” “HBMC” at 83. shillings. 
Some South Island lambs sold at 84 
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shillings for “Islington.” “Ocean 
Beach” at 92/6 shillings. Up to the 
present writing, the U. S. reporting 
buyers have reported purchases of 
around 275,000 dozen lambs but only 
1,000 dozen sheep. 

Europe bought some “Feilding” 
sheep at 129 shillings. “Islington” 
sheep sold at 102/6 shillings. 

Iranian pickled sheepskin market 
mixed. While some selling quarters 
report steady business in spot lots at 
$12.75 for 25-lb. skins and $13.25- 
13.50 for the heavier weights, others 
claim that they cannot realize these 
levels as most buyers’ ideas are 
around $12.50 for the heavy weights. 

Domestic market nominally un- 
changed at $9.50-10 last paid, though 
outside and higher now asked. 

Reptiles expectant. Trading is 
at a minimum as most buyers claim 
that in view of the finished end being 
sold below replacement in many in- 
stances, they cannot operate at asking 
price: 

What interest there is, seems to be 
for Brazil back cut tejus and some 
business at 63-64c fob., as to shippers 
and lots. 

India market neglected and offers 
of wet salted Agra back cut lizards, 
9 inches up, averaging 10 inches, 
80/20 selection, at 24c fail to draw 
counter bids. Other sizes quoted pro- 
portionately. No call for whips or 
cobras. 

Argentine market at a complete 
standstill as it is difficult to get per- 
mits. Offerings of Siam and Java 
lower levels have 


Same is 


ring lizards at 
failed to interest buyers. 
true of alligators and crocodiles. 

Deerskins moving. Brazil ‘jacks’ 
somewhat easier as buyers not quite 
as aggressive and their ideas are 
somewhat lower. 

Reports of some trading at 61-62c, 
basis manufacturers, but most buyers 
now unwilling to duplicate these 
prices and ideas are nearer 60c, basis 
manufacturers. 

Some Peruvian ‘jacks’ sold at 53c 
c&f. basis. Some shippers still have 
ideas on Brazils of 57c fob., basis im- 
porters, which is out of line with buy- 
ers’ views. 

New Zealand market 
slow and nominal as very little inter- 
est here and not many offers. Siam 
market firm as skins continue to go 
to Japan. 


continues 


Pigskins look askance. Very 
little call from buyers who usually 
operate at this time of the year. How- 
ever, with Europe still in the market. 
some business has been going on and 
slightly higher levels have been paid 
by dealers. 
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Para grey peccaries sold at $1.50 
fob. and blacks at 90c fob., basis im- 
porters. Peruvian grey peccaries sold 
at $1.80 c&f. and blacks at $1.10 c&f., 


AFRICANS 
Algiers 
Marrakesh 
CasaDiancas 
Constantines 


Orans 


basis importers. Maranhao grey pec: 
caries sold at $1.40 fob., basis deal- 
ers. 

Chaco carpinchos sold at $2.65, 
basis manufacturers. Manaos grey 
peccaries figured at $2.10, basis man- 
ufacturers, as based on last confirmed 
Late reports that Europe not 
quite as aggressive and have reduced 


Tangiers ° 
West Province Ex. Lts 
Port Elizabeth Ex. Lts 
Nigerians, ibs 
Mombasas, dz 


LATIN AMERICANS 

Mexicans 

Matanzas, etc. (flat) 

sales. _ 
Oaxacas . 


ew \ 
ideas, reporting purchases Central menenarenains 
. A oy 96 Barquisimetos 
Brazil grey peccaries at $1.75. pat 
Maracaibos 


Goatskin Prices La Guayras 


(Colombians 
Rio Hache 
Bogotas 


INDIA & PAKISTAN Today Last Month 
Amritsars (1200 Ibs.) ...$9-9 $8", -9 
Best Patnas . cccccecoe NOM Nom 
Muzaffarpurs .... eee Nom $10 
Dinajpurs ... sovccesenh GOOUE Nom 
Daccas . ° -» Nom Nom 
Calcutta Kills ........... Nom $9.80-11 
Coconadas (1.70/1.80 Ibs.) $94 $94 
Deccans (1.70/1.80 Ibs.) ..$9% $9'4 


West Indies 
Jamaicas .. 
Haitians ‘ 
San Domingos 


Brazils 
Cearas 
Pernambucos 
Bahias 


CHINAS 

Szechuans, |bs ‘ -.» Nom Nom 
Hankows, Ibs. .. eevee Nom Nom 
Chowchings, dz cttseee Dee Nom 
MOCHAS 

Berberahs occcehe® $8-9 
Hodeidahs .. Nom Nom 
 ttis oe xk .. $11 4-11 $10 11 
Batie types . $9.37%-10 $9", 
Addis-ababas . coscsccece OM Nom 


Argentines 
Cordobas/Santiagos 
Pampas 


Peruvians 
Paytas 
Ayacuchos .. 


Yo) m iol 7/7) Amelie) 47: MADE FROM LIVE WOOD 


MELLOW-TAN 


ITALIAN CHESTNUT EXTRACT FOR 
YIELD OF LEATHER 


SPECIAL 
SOLUBILITY 


Absr 
Italian Stainless Sumac Crystals 


Vasexto Im, 


10] ee) a, ee) 


549 W.WASHINGTON BLVD 


COLOR 


CHICAGO 6, ILLINOIS 


LEATHER and SHOES 








PEOPLE 


About industry personalities coast to coast 





© Gino Muscetti has been named su- 
perintendent of Lynn Moccasin & 
Shoe Mfg. Co., Inc., of Lynn, Mass. 
He was formerly associated with 
American Maid Footwear of East 
hampton. 


© Jack Murphy is new superintend 
ent of Dover Shoe Mfg. Co. at Som 
ersworth, N. H., while John Tillery is 
foreman of the lasting room. Joseph 
Skolnick is stitching room foreman. 


® George Albans has joined Saxe 
Glassman Shoe Corp. of Saco, Me., as 
superintendent. 


® Arthur Nevola is lasting room 
foreman at Paris Shoe Co. of Lowell, 


Mass. 


® Donato Civiatoni, formerly with 
Compo Shoe Machine Corp.’s foreign 
machinery test plant at Lowell, has 
joined Mutual Shoe Co. of Marlboro, 
Mass., as lasting room foreman. 


®@ Frank Savage has been appointed 
foreman of the bottoming and making 
rooms at Continental Shoe Corp. of 
Portsmouth, N. H. 


®@ Jacob Ansin has resigned as presi- 
dent and treasurer of Hub Stay Co., 
Boston. New officers are Arthur AI- 
lured, president; and Hyman Yanco, 
treasurer. 


® Umberto Mestron hias resigned as 
treasurer and general manager of La 
Valle & Sons Shoe Corp., New York 
City manufacturer of women’s dress 
shoes. Plans for the future have not 
been disclosed. 


® Charles Turner has been ap- 
pointed sales manager of Durable Shoe 
Co., Palmyra, Pa., shoe manufacturer. 
He is succeeded as plant superintend- 


ent by Frank Mossey. 


© Ralph Pleatman, formerly on the 
executive staff of Charles Meis Shoe 


SUPERFLEX 


A remarkable ninety per cent leather 
board imported product admirably 
suitable for midsoles, slip taps and 
dutchman material and for out-soling 
on house slippers and skate shoes. 

Thickness, firmness and color are vari- 
able to meet your requirements. 


+——Mr. John Ribero started cutting sole 


leather for us in 1938, 


Buchton Cut Sele corp 


MEN'S AND BOYS’ LEATHER GRAIN TT h@) Gt 2. 


LEATHER COUNTERS -° 


LIFTS - 


TAPS - MIDSOLES 
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Co., Lebanon, O., firm, has joined the 
staff of B. D. Eisendrath Tanning Co., 
Racine, Wis., tannery. Pleatman will 
be assistant to president Adolph Schu- 
bert. 


@ Jane Wheeler, formerly fashion 
editor for the Shoe and Leather Re- 
porter, has been appointed fashion and 
promotion director for Colonial Tan- 
ning Co. of Boston. She will make 
her headquarters at the firm’s offices, 
195 South St., Boston. 


® E. C. Curry is retiring on March 
1 as sales agent for Linen Thread Co. 
after 25 years with the firm. L. H. 
Stevenson will take over his duties. 


® Saul A. Levine, sales manager of 
Colonial Tanning Co.’s glove leather 
division in Milwaukee, Wis., has been 
named a vice president of the firm. 
Levine joined Colonial in 1936 and 
came to the Milwaukee division in 
1946. 


@® W. R. F. Chamberlain, director 
of W. W. Chamberlain (Associated 
Companies) Ltd., Northants, Eng- 
land, will be visiting the U. S. and 
Canada during March. He will in- 
vestigate the market for the firm’s 
products, including ‘‘Ferrersflex,” 
leather fibre sheeting used for mid- 
soles, counters, slipcaps and box toes. 
He will make his U. S. headquarters 
at Acme Sales Co., 53 Spark St., 
Brockton, Mass. 


® Don Elliott has been named re 
gional chairman of the Milwaukee 
area of The 210 Associates, Inc. El- 
liott is a shoe supplies agent in the 
Milwaukee area. 


® A. J. Bresnahan, footwear pro- 
curement officer with the Army Quar- 
termaster Corps, has been assigned to 
the Footwear Branch of the Research 
and Development Division, slated to 
move to the new QM Research Center 
at Natick, Mass. 


@ John L. Stone has been appointed 
general manager of Craddock-Terry 
Shoe Corp. sales divisions. Stone has 
had wide experience in the shoe sales 
field, having served with Florsheim 
Shoe Co., and most recently was sales 
manager of the Robin Hood Division 
of Brown Shoe Co. 
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News Quicks 


About industry happenings coast to coast 





California 


®@ Advertisements claiming that baby 
shoes coated with a bronze-colored 
finishing material are “bronzed” and 
will last for a lifetime are to be dis- 
continued by Louis G. Rippner, Al- 
lan J. Rippner and Robert E. Ripp- 


ner of Culver City. 


Delaware 


@ A new pigment colors research lab 
oratory will be built by Du Pont at 
its Newark, New Jersey, pigments 
plant. 
broken for the two-story brick struc- 
ture about April 1. 


Ground is expected to be 


Florida 


® Construction has begun on 24,000 
square foot plant of Crest Leather 
Manufacturing Corp., St. Peters- 
burg, maker of leather watch straps. 
Firm, which makes 95 percent of all 
leather bands used by American watch 
companies on new watches, will em- 
ploy some 200 workers. 


® International Shoe Co. is plan- 
ning fall production in manufacture 
of leather fiber products for shoe parts 
and other industries at its Hartford 
plant. New enterprise will be called 
Lefatex, Inc. 


® Spyrison’s Shoes, Inc., 1457 ElI- 
linwood Street, Des Plaines, recently 
opened branch store at 229 Church 
Street, Rockford. 


lowa 


® Two 1954 shoe shows sponsored 
by Iowa Shoe Travelers Associa- 
tion will be held at Hotel Fort Des 
Moines on May 9-11 and Nov. 14-16. 


® Viner Bros., Bangor, is seeking 
300 additional employes for its night 
shift for coming year. 


® Camden Tanning Corp., Cam 
den, has recently been incorporated 
under Maine State laws by Gilbert 
Harmon and David Nichols. 
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Massachusetts 


® Parker House Shoe Show wil! be 
held in Boston May 16 to 19. Some 
150 brand name shoe manufacturers 
will exhibit their lines. 


® Brennan Shoe Co., Cotting Ave- 
nue, Marlboro, recently began pro 
duction in its stitching room. 


®@ Announcement was made recently 
of complete merger of Watson-Park 
Co. of Ballardvale, manufacturer of 
various types of resins for leather in- 
dustry, with Reichhold Chemicals, 


Inc. 


®@ Decision is pending before a Na 
tional Labor Relations Board examiner 
on complaint of unfair labor practices 
against Bickford Shoe Co. of Mil 
ford and Milford Shoe Workers’ Asso 
ciation. Cause of complaint was com- 
pany’s alleged failure to post notice at 
its Jamaica plant of its intention of 


moving to Milford. 


®@ Wm. H. Grafe Co., Cincinnati, 
has been named Ohio representative for 





Gleason Leather Co., Peabody sheep 
skin manufacturer. 


® Strager Counter Co., Inc., and 
Norman Lewis Heel Co., Inc., have 
moved from Chelsea to 164 Broadway, 
R evere, 


@ Sales of Spencer Shoe Corp., Bos 
ton, are running slightly behind last 
year. Inventories, however, ire in 
good shape and sales arc expected to 


pick up with Easter buying. 


®@ Stowe-Woodward, Inc., Newton 
Upper Falls, manufacturer of rubber 
covered rolls, recently purchased a 16 
acre tract of land in Grifhn, Georgia, 
on which a new plant will be erected 
This plant will make rubber rolls mor 
readily available to Southern tannery, 


paper and textile industries, 


Missouri 
® Construction has begun on addi- 
tion to International Shoe Com- 
pany’s Merva plant in Poplar Bluff 
Some 12,000 square teet more storage 
space will be provided by new build 


ing. 


® Cutter-Karcher Shoe Co., Inc., 
1814-16 Washington Ave., St. Louis, 
has leased nev shox departments mn 
Diamond's Dept. Store, Phoenix, Ari 
zona, and Leiter Bros., Inc. of Hagers 


town, Md. 


GLUV TANNAGE SIDES 


CHROME SPLITS 


PIGMENT FINISHED FOR UPPERS 





Ambor Leather Co. 
139 South Street 
Boston 11, Mass. 


AGENTS: 
Kesson Leather Co. 


150 Nassau St., Rm. 738 
New York, N. Y. 


W. M. Henson 
2708 Lyndhurst Road 
St. Louis 21, Mo. 





SHOE PRODUCTS ® 
THAT SAVE PENNIES 
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“27 INNERSOLES 
S PLATFORMS 


2 suo W EDGIES 


Ie 
LYNN INNERSOLE CO., ALLSTON, MASS. 
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New Hampshire 
© Proposed changes in 1954 labor 
agreements were discussed recently by 
Conference Board members of New 
Hampshire Shoe Workers’ Unions 
of Manchester and Nashua at union 
headquarters in Manchester. 


New Jersey 


© Supreme Footwear, Inc., 239 
Passaic Ave., Garfield, has recently 
moved to new quarters in Saranac 


Lake, New York. 


New York 
© Modern Footwear Corp., Brook- 


lyn, manufacturer of men’s, women’s 
and boys’ soft sole slippers, has moved 
to larger quarters at 141-153 Spencer 
Street. 

® Manhattan’s hide and skin in- 
dustry is being solicited for support 
of 1954 Red Cross Fund Campaign 
by Samuel Kline of Kline and Com- 
pany. Campaign seeks $5,900,000 in 
New York City toward national goal 
of $85,000,000. 





Wilner for 


Wedgie Heels 


the largest 
manufacturer 
of quality 
wedgie heels 


in the 


world 





Every shoe executive 
will want to read 





this inspiring autobiography by 


HENRY L. NUNN 


Former President 
Nunn-Bush Shoe Company 


The Whole Man Goes To Work 


The personal story of a business leader who, as founder of 
one of the country’s largest shoe companies, has pioneered 
boldly in the betterment of human relations and made signifi- 
cant contributions to the thinking and practice of American 
business. 

“Every businessman who is responsible in any degree for the 
development of or the execution of labor relations policy 
should certainly read this book. I consider this one of 
the most important books that I have ever read on this ver 
important matter of labor relations.” — MAXEY JARMAN, 
Chairman, General Shoe Corporation. 

“. , . will lead many into a new approach to every man’s 
responsibility to society in general. Rich in shoe-making his- 
tory in the past half century is this book and extensive is 
the roster of men we meet in its pages.’’— Boot and Shoe 
Recorder. 


“Fascinating autobiography.”’ — New York Times. 


$3.00 at your bookstore or from 





HARPER & BROTHERS, New York 16 
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® Antillian Alligator Goods Corp., 
Brooklyn, has recently been organized 
for manufacture of alligator and 
other leather goods. 


® Local union of International Fur 
and Leather Workers recently spon- 
sored a farewell banquet for 13 retir- 
ing employes of American Hide and 
Leather Co.’s Ballston Spa plant. 


® National Labor Relations Board 
trial examiner recently ruled that three 
New York City subsidiaries of Nettle- 
ton Shops have engaged in unfair 
labor practices by refusing to bargain 
collectively with United Shoe Work- 
ers of Atnerica, CIO, Local 1268. 


® Singer Sewing Machine Co., 149 
Broadway, New York City, has just 
published three new leaflets on work 
handling equipment, individual indus- 
trial units, and driving equipment. 
These brochures will be of interest to 
all segments of the needle trades. 


North Carolina 
® Wellco-Ro-Search, Waynesville, 


has announced that international ad- 
vertising contest for ‘“‘Foamtread”’ 
footwear has been won this year by 
affliated companies Marathon Rubber 
Footwear Ltd., New Zealand and 
Hamgaper Ltd., Israel. The prize is 
$100. 


Pennsylvania 


® Following officers were installed 
this week in Pennsylvania Superin- 
tendents’ and Foremen’s Associa- 
tion of shoe industry: Nicholas Se- 
rino, president; Milton Zeldis, vice 
president; Samuel Naparsteck, secre- 
tary; Fred Schwager, treasurer; S:even 
Jurkovic, sergeant-at-arms; trustees, 
Irving Glass, Robert Ganley, William 
Kline; directors, Orlando Ciono, 
Joseph Inglima, Michael Iacono, Basil 


Huff. 


® Lauretti Footwear, 875 Broad- 
way, Hanover, recently moved to 
Newville. 


Wisconsin 


® Frank Russell Glove Co., Berlin, 
has been purchased by Ripon Knitting 
Works, Ripon. 


© Two explosions were set off recently 
at Albert Trostel Packing, Ltd., 
plant in Lake Geneva and at home of 
a non-striking employe with resultant 
glass breakage but no personal injuries. 
Some 90 employes of plant have been 
on strike since January 29. 
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Canadian Notes 





® Soviet Russia’s Ambassador to 
Canada, D. §. Chuvahin, has an- 
nounced in Ottawa that his country 
is now anxious to renew trading rela- 
tions with Canada, indicating that 
among the commodities which Russia 
would be ready to buy from Canada 
would be raw hides and skins. At 
present, there is practically no trade 
between the two countries. 


® W. Ross Thatcher, MP for Moose 
Jaw, Sask., has raised the question in 
Canadian Parliament in Ottawa about 
the disposal by the Crown Assets Dis- 
posal Corp. of surplus Government 
stocks of thousands and thousands of 
pairs of boots, shoes, overshoes and 
rubbers for only about $2.20 a pair. 

Last year the Canadian Government 
was severely criticized in Parliament 
for some of its defense buying. This 
latest attack against sales of surplus 
footwear, presumably military foot- 
wear, has renewed interest, particu- 
larly since the sales occurred at a time 
when boots being 
bought for the Defense Department 
at the rate of approximately $10,- 
000,000 worth a year. 


and shoes were 


® Canadian imports of raw hides 
and skins increased to $6,013,000 
during first 11 months of 1953 com- 
pared with $5,595,000 in this period 
of 1952 aid unmanufactured leather 
advanced to $8,451,000 against $6,- 
849,000, with manufactured leather 
imports rising to $9,540,000 in this 
period against $6,764,000. 

In last three months of this period, 
raw hides and skins shipped into Can- 
adian market showed steady gains, ris 
ing to $580,000 in Oct., against 
$419,000 in Sept., and 
$633,000 in Nov. Similarly, the im- 
ports of unmanufactured leather ad 
vanced from $645,000 in Sept., to 
$758,000 in Oct., and reached $776,- 
000 in Nov. 
manufactured leather dropped steadily 
from $1,069,000 in Sept., to $977,000 
in Oct., and to $679,000 in Nov. 


reaching 


However. imports of 


® Pioneer Leather Works Ltd., 
head office in Montreal, Que., has 
made an assignment in bankruptcy, 
according to notice filed in Ottawa, 
with Samuel Druker, C.A., appointed 
trustee of the estate. 


® Wholesalers’ sales of footwear 


” 


icross the nation dropped Fave i 


dollar volume during Dec. last com 
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pared with the same month a year 
earlier, according to an official survey. 
Value of stocks of such wholesalers 
increased spectacularly §8.2°% in this 
period. 


® Cantilever Shoe Company of 
Canada, Ltd., has given official notice 
through Secretary W. A. Relyea that 
application 1S being made to the Secre 
tary of State of Canada for leave to 
surrender its charter. 


®@ The Ontario Labor Relations Board 
has granted leave to prosecute the 
Humberstone Shoe Co, for 
failure to comply with the Labor Re 
lations Act. This 
given to Local 520 of the 


lle RC d 


permission was 
Interna 
tional Fur and Leather Workers Union 
which claims the company has failed 
to carry out an arbitration board rul 
ing. The board had ruled in favor of 
the union on a question of checkoft 


of union dues affecting the workers 


GEORGE O.JENKINS CO. 


aR 


*Trade Mark Registered. 


Leatherok Heel Base Board is also made in Canada by Bennett Ltd 
and in Caseyville, Illinois by Western Fibre Co 
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EFWATER MASSACHUSETTI § 


Fort Chambly P .@) 





Bayne Cahall, H. Prichett, W. Marlin, Anthony Ryan. 
A. L. Johnson, A. H. Byrd, R. E. Shaw, T. P. Fourth row: Joseph W. Turner, Fred Trezise, E. W. Louer, 
ere Hd - Bargmann, Si Martin, Robert Shapiro, Nick Micelotta. Fifth row: 


E. P. Zawadski. Second row: Clarence Hurferd, Melvin Allan Cadwell, Chas. Slosberg, James Nolan, Merrill 
Zell, O. Lineback, E. A. Steele, Jim Friend, Wm. Brooks, Watson, M. K. Kuhn, Forrest Derring, J. C. Boehm, 
John Brooks. Third row: M. L. Yockey, Don Thacher, Walter Duke. 


CONFERENCE CANDIDS — Left to right, top row: 
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CONFERENCE CANDIDS — Left to right, top row: Turrentine, L. |. Fitzgerald, Dallas Jones, Eliot Bernstein. 


. Fourth row: Ted Johnson, Albert Pannel, Richard Barnard 

h 3 . Ww W.-M » Gre onnson, ' ' 
John C. Guhman, Fred J. eber, Ed : orris, J. C Many: Wilebaiden Je. Me, Gdwerds, Pred. Seinaider, 
Guhman, Jr., J. P. Corbeil, Walter Slodki. Second row: i Cilsleiies & Sith mm &. H. Adee Ao 
Bill Hays, Milton Lown, Saul Saitzer, R. Wegener, E. D. Bushart, T. R. Volenetz, Phil Dine, Lloyd Eches, A. C. 


Morrion, E. S. Filbert. Third row: O. N. Vick, Robert Buchberger. 
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With the elimination of the “passing of the hat” to help the 
aged, needy and unfortunate, the shoe, leather and allied trades 
have taken a significant step forward. Few, if any other indus- 
tries, have had the foresight, determination, and humanity to 
care for their own salesmen, buyers, and executives so well. The 
entire shoe and leather industry may well take pride in the 
unique organization which makes this work possible . . . the 


**210 Associates.” 


210 Associates,” Inc., is non-sectarian and national in seope. 
It believes that an industry should take care of its fellow- 
employees in adverse circumstances in a business-like manner, 
maintaining the personal touch and protecting the self-respect 
of the individual through the anonymous handling of each case. 
No needy or deserving case has ever been turned down regardless 
of cost involved, or the race, creed, or place of residence of the 


applicant. 


In 1943 alone, LI7 cases were helped throughout the United 
States. More than $250,000 has been expended on relief cases 
since the formation of the °210.°°) Membership in the organiza- 


tion has never been a requisite for receiving benefits. 


It is estimated that, in 1954, the 210 Associates”’ will be called 
upon to help more than 150 shoe and leather men. You could 
be one of them for luck can change overnight! Surely, if there is 
any organization that deserves the whole-hearted financial and 
moral support of every eligible member of the shoe, leather and 


allied trades, it is this one. 


THE NEED IS GREAT — JOIN NOW 





210 VAhscciales Ine. ec TINA 


210 LINCOLN ST., BOSTON 11, MASS. 





CONFERENCE CANDIDS — Left to right, top row: 
Jim Copeland, R. S. Carlson, R. B. Copeland, Robert 
Young, Leon Cole, Neil Forrest, Geo. Roble. Second 
row: R. W. Nelson, G. P. Kirscher, F. R. Collette, Al 
Keiter, James Friend. Third row: H. Bloom, R. Brawley, 


Leo Mascott, E. P. Balloo, J. A. Williams. Fourth row: 
George Dunning, David Rubin, Mr. Waraxe, Robert 
Young, Harvey Bottheil. Fifth row: J. C. Boehm, Errol 
Thompson, Jr., Don Elliott, R. L. Jackson, Walter Spicer. 
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CLASSIFIED ADVERTISING 











Wanted and For Sale 





SEDGWICK K. JOHNSON 
Leather Chemist and Tanner 


Research and Government Work a Specialty 
E-4 19 Pingry Place, Elizabeth 3, N. J 


Elizabeth 3-7336 


. 
Attention: Shoe Manufacturers 
IF YOU ARE IN NEED of any special cutting 
of either soles or lifting, we can handle your 
work quickly and efficiently. No order is too 
small or too large Prompt attention will be 
given 

Fort Dearborn Cut Sole Co., 
3306 W. Roosevelt Rd., 
Chicago 24, lll 


Salesman 
10 years’ experience, calling on men's, women's 
and children's shoe factories in Maine, New 
Hampshire and Mass., looking for an additional 
line Product must be competitive and de- 
Address Box P-4, c/o Leather and 
Boston 10, Mass 


pendable 
Shoes, 10 High St 


Deer Tails Wanted 
WE ARE IN THE MARKET for Northern 
Whitetailed Deertails without bone Please 
submit offerings and small mail sample to 
represent quality and preparation 
8S. H. Livingston 


Lancaster, Pa 


Blue Splits Wanted 


BLUE SPLITS WANTED. Car or truckload 


quantities. Untrimmed or trimmed \lso Blue 


Shoulder Splits, ete Steady user 
Address B-11 

c/o Leather and Shoes 

300 W 

Chicago 6, Il 


Adams 8t 


Wanted 


Used No 5 Randall Punch Machine 
or equal 
Foot power operated 
HUMANE RESTRAINT CO 
Box 16 
MADISON 1, WIS 


For Sale 


115 piate glass pasting frames, without glass 
for Speco dryer Good condition Size of 
frame 70-3/16" x 142-2/16", made of 11%” 
extra heavy pipe 
Address B-20 
c/o Leather and Shoes 
300 W. Adams 8t 
Chicago 6, Ill 





Help Wanted 





Salesman Wanted 


SALESMAN WANTED to handle sole leather 
products for the Finding Trade. (Many terri- 
tories open.) State previous experience. Com- 
mission basis For full particuiars, write to 
c/o Leather and Shoes, 300 W. Adams 
Chicago 6, Ill 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted”’ 
column, where space costs $2.00 per inch 
for each insertion. 


Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘“‘Help 
Wanted"’ and ‘‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 


Minimum space accepted: 1 inch. Copy 
must be tn our hands not tater than 
Monday morning for publication in the 
issue of the following Saturday. 


Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams 8t. Chicago 6 














Tanner 


TANNER WANTED~ knowledge of vegetable 
tanning Complete charge of labor and pro 
duction in small tannery 
Address B-17 
c/o Leather and Shoes 
300 W. Adams St 
Chicago 6, Ill 


enge 
Splitting Mch. Operator 
SPLITTING MACHINE OPERATOR WANTED 
to work on dry oak curried shoulders Estab 
lished New England firm 
Address B-18 
c/o Leather and Shoes 
300 W. Adama 8t 
Chicago 6, Il 


Leather Man 


MAN, EXPERIENCED, knowledge of leather 
for stock, shipping, et« Salary open Phone 


MUrray Hill 4-3513, New York City 





Situations Wanted 





Tanner 


SPECIALIZING IN DEVELOPMENT of newer 
side-leather processe ind revamping coatly 
operations to be more competitive in today’s 
Full or part-time basis 
Address B-19 
» Leather and Shoes 
100 W \dams 8t 
Chicago 6 I 


market 


Salesman 


Are you looking for an experienced and capa 
ble leather salesman? This man has excep 
tionally good and widespread contacts in New 
England Personally acquainted with most 
important buyers. Best of references Apply 
30x P-6, Leather and Shoes, 10 High 8 Bo 
ton 10, Mass 


Tannery Executive 


Administration and/or sales, for tannery or 
representative, metropolitan New York. 5 years 
tannery Management; goat, sheep, calf, for 
novelty goods some shoe and baz Young 
imaginative; degree in business 
Address Box P-7, c/o Leather 

New York 7, N. Y¥ 


aggressive 
idministratior 
and Shoes, 20 Vesey St 
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FORMULAE WORTH 
THOUSANDS OF DOLLARS 


"Tanning Processes" by the 
internationally known authority, 
August C. Orthmann, contains 
leather making formulae worth 
thousands of dollars—and time 
and labor-saving data that will 
help in every phase of your 
tanning operation. 


It's the book scores of tanning 
men say is the most practical 
work on tanning ever written 
. . » you'll say it's worth man 
times its $12.50 price. You'l 
use "Tanning Processes" often 
because it treats expertly with 
your everyday problems. 


Leather bound, it contains 414 
pope of invaluable information 
to help you increase your yield, 
improve production, reduce 
time and motion, and get a 
higher quality leather. 


Order a copy today! 
$4 9.50 PER COPY 


Rumpf Publishing Co., 
300 West Adams Street, 
Chicago 6, Illinois 


| enclose $ Please send 
me . copies of "Tanning 


Processes,” by August C. Orthmann. 


Name 
Address 





Coming Events 


Deaths 








February 27-March 2, 1954-——Allied Shoe 
Products and Style Exhibit for Fall and 
Winter 1954. Hotel Belmont Plaza, New 
York City. 


March 1-2, 1954—Showing of American 
Leathers for Pall and Winter 1954. Spon- 
sored by Tanners’ Council of America. 
Waldort-Astoria, New York City. 


April 4-8, 1954—-Advance Boston Fall 
Shoe Market Week. Sponsored by New 
England Shoe and Leather Association. 
Hotels Statler and Touraine and manu 
facturer showrooms in Boston. 


April 25-28, 1954—-St. Louis Shoe Show, 
sponsored by St. Louis Shoe Manufacturers 
Association. Leading St. Louis hotels. 


May 2-6, 1954--Popular Price Shoe Show 
of America, Sponsored by National Asso- 
ciation of Shoe Chain Stores and New 
England Shoe and Leather Association. 
Hotels New Yorker and McAlpin, New 
York City. 


May 10-11, 1954—Annual Spring Meet- 
ing of National Hide Association. Sheraton- 
Cadillac Hotel, Detroit, Mich. 


May 13-14, 1954—Annual Spring Meet 
ing of Tanners’ Council of America. Bed 
ford Springs Hotel, Bedford, Pa. 


June 7-10, 1954--Annual Convention, 
American Leather Chemists Association. 
Bediord Springs Hotel, Bedford, Pa. 


July 5-8, 1954--Golden Anniversary 
Convention of Shoe Service Institute of 
America. New Yorker Hotel, New York 
City. 


July 11-14, 1954-—-Baltimore Shoe Show, 
sponsored by Baltimore Shoe Club, Inc. 
Lord Baltimore Hotel, Baltimore, Md. 


Aug. 31-Sept. 1, 1954——Showing of Amer- 
ican Leathers for Spring and Summer 1955. 
Sponsored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


Oct. 24-27, 1954—National Shoe Fair. 


Spensered by National Shoe Manufactur- 
ers and National Shoe Retailers Associa: 
tions. Palmer House and other Chicago 
hotels. 


Feb. 19-22, 1955.-Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherland 
Plaza Hotel, Cincinnati, O. 
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AMALGAMATED 


Melvin M. Snider... 
executive, died Feb. 20 at Pratt Diag- 
nostic Clinic, Boston, after a brief ill- 
ness. A veteran of the leather indus- 
try despite his age, he was president 
of the Brezner Tanning Corp., a divi- 
sion of Allied Kid Co. He had been 
associated with the Brezner firm since 
its inception in 1942 as president and 
general manager and continued to 
head the firm when it became a divi- 
sion of Allied Kid in Jan. 1953. Snider 
was a member of the New England 
Shoe and Leather Association, a direc- 
tor of Leather Industries of America, 
and a member of The 210 Associates. 
He held many offices in the Concord, 
Mass., area where he lived. He leaves 
his wife, Esther (Brezner); and three 
children, Gerald, Richard and Joanne; 
his parents, Mr. and Mrs. Abraham 
Snider; a brother, Robert N.; and a 
sister, Mrs. Edith Rothstein, 


Albert G. Nauen... §8, hide broker, 
died recently at his Cambridge home 
following a long illness. He was an 
honorary president of Immigrants Mu- 
tual Aid Society, Boston, and also par- 
ticipated in work of many Jewish 
philanthropic organizations. For a 
number of years he served as co-cap- 
tain in Cambridge for United Jewish 
Appeal. Surviving are his wife, Dr. 
Alice Nauen; a son, Franz; a brother, 
Ernst; and a sister, Mrs. Alice Kruse. 


John J. Riley ... 72, rawhide broker, 
died recently at his home in Salem 
He was former 
vice president of Richard Young 
Leather Company of Boston. Riley 
was also past grand knight of local 
chapter of Knights of Columbus and 
a member of Charitable Irish Society, 
Boston. He leaves a wife, Julia and a 
son, John, Jr. 


Edward H. Sutherland .. . 69, re- 
tired buyer for shoe factories, died re- 
cently at his North Saugus home after 
a heart attack. A native of Lynn he 
was a veteran of Spanish-American 
War. Surviving are his wife, Eliza; 
a daughter, Mrs. Carolyn Hidler; a 
sister, Mrs. Arthur E,. Durgin; and 
three grandchildren and three great- 
grandchildren. 


40, tanning 


after a long illness, 
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Allan H. Butz... 51, vice president 
of International division of Minnesota 
Mining & Manufacturing Company, 
recently died after a heart attack at 
Del Ray Beach, Florida, while vaca- 
tioning with his family. He joined 
3M in '925 as a laboratory helper and 
became New York sales manager in 
1930, After successive promotions 
Butz vas appointed vice president in 
charge of sales in 1951. He helped 
to estalilish branch offices throughout 
the world and had traveled extensively 
in Europe and South America. 


(Other Deaths on Page 24) 
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Here's Part of the Story 
of the UAC 


PARTS SYSTEM 


This one picture 1s worth several hundred thousand words the 
words in the catalogs listing the 110,000 parts for the more than 300 models of Unit 
machines. This photo of one of United's recent trade-show exhibits demonstrate 
why no United machine n any shoe factory anywhere is ever ‘down’ for long 
The central panel shows all of the parts for this one machine that are 
in branches. This is representative for all United machines. You can see wh 
great majority of cases, the normal replacement needs for parts are prompt 
A machine ts the sum of its parts and the United Parts System | 
Of 1ts people It Sa poing Oryvanization to he Ip ke h P the Ame rican 


tuncrioning efficiently 


United Shoe Machinery Corporation 
BOSTON, MASSACHUSETTS 








...and with NOPCOLENES that means 


surface lubrication with controlled penetration 


ROPELLER blades are ground with infinite care, 
and propellers tested for static and dynamic 
balance. For perfectly balanced performance of 
a liner’s propellers means vibrationless running —a 
feature which attracts ocean travelers and keeps them 
“sold’’ on the ship. Balanced performance below the 
water line pays off in substantial dividends above. 
Your interest in shipping may be confined to the 
shipping of hides into your tannery and shipping of 
leather out... but balanced performance can play a 
big part in your operations, too. For instance, the 
balanced performance of Nopcolene* fatliquors. These 
superb oils afford excellent surface lubrication and, at 
the same time, permit closely controlled penetration. 


Thus, they assure leather with just the surface feel, 
hand, break, stretch, tensile strength and stitch tear 
desired. Nopcolenes, in fact, put money in your pocket. 

Yes, Nopcolenes are truly sensational double-action 
fatliquors. Furthermore, they contain only 6-7% 
moisture, and are readily soluble. 

Profit by giving these revolutionary oils a trial. 
We'll be glad to make recommendations, and work 
closely with you to help achieve the best results. 


FREE! This book gives up-to-the- 
minute data about Nopco's new Nop- 
colenes, and formulas for various 


leathers. Write for a copy. 


* Rexistered U, S. Pat. Of 


NOPCO 


Chemical Company, Harrison, N. J. 








Branches: Boston - Chicago - Cedartown, Ga. - Richmond, Calif. 





